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HOMICIDE RECORD FOR 1924. 
Highest Rate Ever Reached With More Than 11,000 Murders-—-Rate 


Almost Doubled in Twenty-Five Years 


3y Frepertck L. Horrman, LL.D. 


Consulting Statistician of the Prudential Insurance Company of America. 


EATHS from homicide in American cities 
reached the highest rate on record during 
1924. The rate for twenty-eight American 
cities with about 21,000,00 of population for 
1924 was 10.3 per 100,000, which is almost 





exactly double the rate of 1900, or twenty- 
five years ago. Anticipations that the rate 
had reached a maximum point during 1923 were not realized. 
The murder situation in America, in other words, is worse than 
ever. An analysis of the figures for the last six months of 
1924 compared with the first six months indicates that the trend 
is still distinctly towards greater frequency. There is hardly 
a day on which the country is not shocked by some conspicuous 
murder case, which, however, is of less importance than the 
large number of murders which do not attract widespread at- 
tention. There is no question of doubt but that the annual 
toll of murder now exceeds 11,000. But the recorded toll un 
questionably falls short of the actual facts in view of the 
increasing extent to which the evidences of murder are cleverly 
disguised, as best illustrated in some recent cases in Chicago 
in which murders of years ago came only accidentally to light. 
The Chicago cases forcibly emphasize the suggestion made 
from time to time that we take suspicious deaths lightly and 
do not make the proper inquiry into all the facts which the 
situation calls for. 

The first table following shows the murder record of twenty- 
eight cities for which the facts are available since 1900. The 


rate shows a continuous rise from 5.1 per 100,000 in 1900 to 
8.1 in 1910, 8.5 in 1920 and 10.3 in 1924. 


TABLE I.—CONSOLIDATED RETURN OF DEATHS FROM HOMICIDE IN 28 
AMERICAN CITIES—1900-1924 


Rate per 
Homi- 100,000 
Yea Population cides Population 
1900. . 11,981,034 609 5.1 
1901. . 12,331,665 603 4.9 
10!) 2. ieee Miner 12,611,765 621 - 4.9 
1903.... Diam A tia Sty ae ce 12,980,877 690 5.3 
1904.... oka are ee ig: Bac 12,956,583 729 5 .6° 
1905... «.. a eae Le ll 14,024,422 931 6.6 
1906... Rae 14.851.650 1,148 yi 
1907. ..:.. 15,648,584 1,338 8.6 
ee ar ces.g scat neers Caen oie 16,056,800 1,272 7.9 
oo Sr ate Sart stanee, 16,465,016 1,196 7.3 
1910: ....... ee eae 16,873,233 1,365 8.1 
i] | eee d nésitea cl eeh ed 17,243,138 1,429 8.3 
1 4) ) 7.3 Sees ee ee On TY, oe 17,613,045 1,464 8.3 
191d... eee Lee 17,982,950 1,575 8.8 
[0 1 2 Serena one teen eer st 18,352,856 1,566 8.5 
1915.... aN eee Penn 18,722,762 1,614 8.6 
19tG...... ee ae eee Se ere, 19,092,668 1,742 9.1 
1) ee ee ee ee ae 2 bets 19,462,572 1,777 9.1 
1918. . Le aie tee aoe teer: 2h 19,832,478 1,672 8.4 
1919.... sates Arar Kee Se 20,202,383 1,831 9.1 
1920. . eC ee te 20,571,897 1,756 8.5 
1921.. Se ae 20,588,770 1,910 9.3 
1922... sort eta has Pe 20,921,238 1,877 9.0 
| O25 ee Oe PP EE rN 21,274,706 2,176 10.2 
RAP hs. ct send Peloton moras 21,445,413 2,219 10.3 


More suggestive is the tabulation in detail for seventy-seven 
American cities for the year 1924. For these cities, which in 
the aggregate had a population of twenty-eight millions, the 
rate was 9.9. But on examination it is shown that twenty-one 
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of the cities have rates in excess of 10 per 100,000, the highest 
rates being recorded for Jacksonville, Fla., 58.8; for Louis- 
ville, Ky., 25.0; for Nashville, Tenn., 36.0; New Orleans, La., 
32.5, and Savannah, Ga., 24.0. The cities in which no mur- 
ders occurred during the year were Concord, N. H.; Lawrence, 
Mass.; Malden, Mass., and Newton, Mass. 

The city of Memphis is missing in the record for the present 
year. At the request of the Mayor, the city authorities have 
refused to furnish the usual infcrmation which is supplied by 
seventy-seven other American cities without difficulty. The 
facts as furnished by the authorities of these cities are given, 
of course, without alterations. It cannot be too often pointed 
out that my homicide record is a record of deaths from homi- 
cide as authenticated by death certificates. I am not concerned 
with judicial statistics of homicide or police records which are 
open to discussion. Nor am I concerned with the question of 
non-residence, which is assumed to represent about the same for 
all of the cities. It would be a most difficult undertaking to deal 
separately with residents and non-residents, for it is abso- 
lutely out of the question to provide for the correct registra- 
tion of deaths according to the original place of residence. 
There are no reasons for believing that the facts for Memphis, 
Tenn., in this respect would yield results that would materially 
alter the facts of the situation that the city unquestionably 
has the highest murder rate on record. The refusal of the 
Mayor to furnish the information certainly reveals an aston- 
ishing state of mind possibly without a parallel in American 
municipal history. The death record of a community is public 
property and not a matter of political consideration. If a city 
can manipulate its records as it may please to produce a more 
favorable state of affairs than the facts justify, a very men- 
acing situation is created. It is for the people of the city of 
Memphis to realize that the Mayor is not the custodian of its 
vital records and certainly not to be trusted with their inter- 
pretation. In course of time, however, as the records are 
transferred to Washington, a statement of the facts will come 
to light irrespective of the Mayor’s attitude, which has not yet 
extended to a refusal to furnish transcripts of the certificates 
of the deaths that have occurred during the year 1924 to the 
Federal authorities. 

The city of Memphis has published a pamphlet on “A 
Study of Violent Deaths,” comparing the records of Atlanta, 
Birmingham, Memphis and New Orleans for the two years 
1921-22. According to this record the average homicide rate 
for the two years, including residents and non-residents, was 
61.8 for the city of Memphis, 55.2 for the city of Birmingham, 
and 42.0 for the city of Atlanta, and for New Orleans 18.4 
The rates do not differ essentially from those which I pub- 
lished for the years in question. It is true that the non-resi- 
dent homicide deaths of Memphis represent a larger proportion 
than for the other three cities referred to. No satisfactory 
explanation has been forthcoming why the proportion of non- 
resident deaths should be so large, unless they represent a 
lawless element which finds in Memphis the kind of environ- 
ment it is seeking for the furtherance of its criminal pursuits. 
Without a thoroughly critical, extended and complete investi- 
gation of the local situation in Memphis, no satisfactory con- 
clusions as to causative factors or conditions can be arrived at. 

To emphasize as clearly as possible the homicide problem 


So ee 


of seventy-two cities, a table has been prepared Siving the 
homicide deaths and the corresponding rate Per 100,000 of 


TABLE II.—HomicipE IN 77 AMERICAN CitTIES 





Homicide 
Population Deaths 100.050 
Att urits..6. oc. occas 3 pelea 36,935 1 9” 
Baltimore............... eisersee,. Sheeee 77 95 
BOYVORNC 6.0666. ee ec aca wanwer $6,596 v4 81 
|) Sar eres 784,375 40 5.1 
isvolel <5 010) (rn 163,013 5 31 
a EES ere rene 70,695 1 14 
Buffalo Sra eel iia ectenid. dla tans dio ye Guids Sean OSE 545,088 a5 5.9 
COMPARE oes 565066 ose joes wh are baer s 112,047 3 94 
NE Sette tinea vine naaecrunnone 126,349 8 63 
NE 6s sthben sg) vache pater ees 2,900,484 509 «17.5 
iid ere iso apne 0et Ae.2 eA 418,671 64 153 
 egrk psig xdanamnnkangon 905,457 97 10.7 
CONS 6 65ci5s ons aegrceelerec indecent 262,748 23 88 
MSN CONE 65 ohare cs va Sraedse. 06. See ow bal doe 22,496 Te ' 
I  teassiceie's ieinnk cn een 169,160 6 35 
Denver Reeth sd Kick ad lorie to 5 deena apg eee 276,758 32 11.6 
et ay TE eee Tee 1,233,692 211 171 
Elizabeth ........ oi bie pied Aa wae 105,992 6 5.7 
Erie............. 7? ae oe 105,635 7 6.6 
BAN GRAV ER 6 0:0:0:<366 sec avs Listed 121,209 I 0.8 
Grand Rapids................. ste 149,244 2 13 
ne .. 155,892 4 26 
Haverhill........... kek eee 58,371 2 3.4 
EOP ON 6 noise eck eon eneenen 61,472 2 3.3 
Indianapolis...................000. 349,691 40 114 
TINE ic dae v sitin ob 4 tiara vs 107,178 63 58.8 
US OS 2 Ca ere 312,202 8 2.6 
EMCEE 6 5c 50)9, 5059 Sk so anid RAE 98,342 ee ae 
Coo) nee, 59,938 3 5.0 
RE ii 5.5 5:0 swings seu Dene oer 695,383 99 14.2 
MASI WANN D9. .2e 5:6) 5 sa. caves Searg adn vwlsoehghe 239,675 60 25.0 
BOER tarsi, ciinlecous mw @ gee aarat oS anSioten 115,814 3 2.6 
1 Cd 0) 9 48,730 5 10.3 
0 (0) i ree 51,358 Says nore 
WEN (rT 82,299 1 ie, 
Milwaukee........... er ee aa 495.789 1] 2:2 
Minneapolis... so. 5.66. 0600 bs becs. 417,505 29 6.9 
INTIS Ooo 5510 ca.s6 eins Hed esd vevtaueh ead OVE 64,206 14 21.8 
ES a ee 122,320 44 36.0 
PES NGENT NS a e258 ds Ss. oh 5! ns os SgsTan@diiduad weed 445,585 28 6.3 
New: Bedford)... 6 os cca cee cs cen 132,719 2 1.5 
New MOC ANS dard Seger 4 healing ato Boks 409,566 133 32.5 
INO WDORG.. 8.6: 006 6 e610 esas ares Go earevarmrmacenre 31,875 2 6.3 
OWI sees eso e's: snardiind, aap ae oumaton 48,948 Res ates 
INGWOVOIK iesiiie ei oncuccsnnvesdaes GO230T9 387 6.4 
CEs Ei a arene 247,235 8 3.2 
Orange Ree yarehstNeancah aceite: aires eh aw cd. bach cheers 34,924 4 11.5 
REISER Sion 5 Soups Revctia oe itt loacee tee 69,332 5 ye: 
RECESS OBR 6556.8 son s:-0ccedorp' ona, Biers eicee he 140,757 3 2.1 
RP OLOUS INET oo: 55.5 soj4-t05 a. vc ub corw ta Soksonec ead 34,140 7 20.5 
igictl Evo ( 0) 11 rr 1,949,870 149 7.6 
BEMGES TAN 555506 erscav acecouaed bacoatn ee 613,708 74 12.2 
POrbland 5 MC ai 656s scecca os. 08 cchuerwte sc 74,199 4 5.4 
PPLOVAR ONCE s, oci6:6:'sice torn: soe ¥acmsw.toveagarars 244,205 8 3.3 
BIS IDLO es Sha oath c8 la = Sonera: wiv in a BSS Suk one 42,454 9 21.2 
re rrr 35,956 1 2.8 
RONEN 5 6s st6 eso, a Ss. ms 0S sea 113,279 6 5.3 
oe aca. <p Ee PT 331,403 1a 3.3 
ROE PUAOMIIS oso atec'e: 6: stor ceiiaa ansssrerdgun seca neaenes 815,006 Va ya ley | 
RS MRE EN as ch crab ahah vile 2%: ase hexane Pee 244,203 14 Sea! 
RUAN ee ccsita Sh chsh V chucking 42,106 1 2.4 
Sites 0) 7 Cr) 130,018 it! 8.5 
So DG cA gn 90,746 4 4.4 
SAME LAN CISCO oo sisse: ies vacaring,ecg-ersieie eles 548,044 44 8.0 
ReaD a 55s 8 desing: «> wxspiccecdcenc es 91,577 22 24.0 
PREM IR och od aches af sk: Stasvasia dig Wee RAE 141,311 6 4.2 
SISTA AS eee ee IL, ey Je 353,019 29 8.2 
SOIMGIVANLE «256 0s. dnance dss ant dnb cone ees 100,429 5 5.0 
Syogre¢ its (Oe 0) rr 62,793 8 12:7 
Springfield, Mass.................. 148,202 4 2.7 
BOP AR ir rte d, fois bs dk, Read qricitecle ties aceon 105,337 7h 6.6 
I 6:6. tie tea inns deco oamenns 187,669 8 4.3 
ACO BA ere vovaren to scons ctussaniiveso Svarnnaaeertee 103,517 3 2.9 
POLO GO acess tues. <raroiecenel coins daieeatn Brad Sore 277,165 23 8.3 
MRE OS 55056064755) 5-0-0 bs acess carnations 129,711 11 8.5 
Washington, D.C ois icin s 6s scscad aoe 486,184 54 VET 
DWOLCRSEEE Si. siecscurs Gio ve-s-erwarb-aiocdarandes 195,310 6 3.1 
ee re er 28,221,698 2,798 9.9 


(Continued on page 37) 
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UNDERWRITING AND INVESTMENT 
PROFITS AND LOSSES OF FIRE IN- 
SURANCE COMPANIES IN 1924. 

N inspection of the tabulated results 

of the underwriting operations of 
one hundred leading fire insurance com- 
panies doing business in the United 
States, for the year 1924, shows that they 
had an underwriting loss of $23,450,366, 
on earned underwriting income of 
$708,724,166. Thus a bad record is con- 
tinued and made even worse than be- 
fore by the operations last year, for in 
no year since 1919 have the insurance 
transactions of the companies yielded a 
satisfactory return. In 1920, the under- 
writing loss of one hundred leading com- 
panies exceeded $18,000,000; in 1921 it 
was nearly $17,000,000 ; in 1922 there was 
a negligible underwriting profit of 
$184,419, and in 1923, the underwriting 
loss exceeded $7,650,900, while in 1924 it 
was more than $23,000,000. 

The tabulation on Page 7 also shows 
that during the period of twenty-seven 
years past, with an underwriting income 
earned of nearly $8,750,000,000, the lead- 
ing companies made a net underwriting 
loss of one-tenth of one per cent, whereas 
under the rule set up by the National 
Convention of Insurance Commissioners 
5 per cent of underwriting income earned 
is considered as a reasonable rate of profit, 
after the allowance of 3 per cent for ac- 
cumulation to meet conflagration losses. 
However, in 1924, with an underwriting 
loss of 3.3 per cent, the underwriting in- 


es 
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come was insufficient by over 11 per cent 
to provide for such conflagration reserve 
and yield the reasonable rate of profit 
established as a standard. 

The saving feature last year was the 
improvement in the gains from invest- 
ments, these having amounted to over 
$110,000,000, an increase of about 
$70,000,000 over the amount in the pre- 
ceding year. The earnings from invest- 
ments have fluctuated considerably dur- 
ing the past twenty-seven years, the gains 
last year having been the best of any year 
during that period. The average per 
annum of investment earnings, for twenty- 
seven years, has been about $25,000,000, 
but, of course, such earnings have been in- 
creasing with the growth in the size of 
the companies, so that the average for the 
last five years is about $67,000,000. The 
investment earnings last year were suf- 
ficient to pay the dividends of American 
companies and the net remittances of 
foreign companies to their home offices, 
offset the loss on underwriting and the 
increase of $2,400,000 in special reserves, 
etc., and also to add $49,000,000 to sur- 
plus funds. In only seven of the twenty- 
seven years have the companies failed to 
increase their combined surplus funds. 
The year 1924 was, in this respect, as fa- 
vorable as any year since 1897, except 
1922, when the addition to surplus was 
a few thousand dollars greater than in 
1924. 

The companies endeavor to augment 
their surplus funds from year to year for 
the protection of policyholders, as such 
accumulations tend to increase the stabil- 
ity of the fire insurance business, and to 
make it possible for the companies to 
promptly and fully pay conflagration 
losses, such as those which were incurred 
in 1906 at San Francisco, when the losses 
and expenses exceeded by $111,000,000 
the underwriting income earned. 

Last year but twenty-nine of the one 
hundred companies tabulated showed 
underwriting profits, while the operations 
of seventy-one companies produced 
underwriting losses. 

An interesting summary of the trans- 
actions of the average number of one 
hundred and seven companies in the last 
twenty-seven years is presented herewith, 
the groups embracing the most prominent 
institutions doing business in the United 
States. In the last twenty-seven years 
the insurance transactions of such com- 


Pe) 


panies yielded $8,746,721,041 of under- 
writing income earned, but the losses and 
expenses incurred exceeded such earnings 
by $8,471,894, or one-tenth of one per 
cent. Nevertheless, during that long 
period the investment earnings have been 
sufficient to cover the underwriting loss, 
dividend payments (and remittances to 
home offices of foreign companies), in- 
creases in special reserve, etc., and to 
contribute over $299,000,000 to increase 
surplus funds. 


RESULTS OF OPERATIONS, 27 YEARS 
Investment gains, 27 years.............. $680,798,984 
Contributions of stockholders, etc., in 1906, 

including net receipts from foreign 


companies’ home offices.............. 72,569,778 

TRORMN Sho dane wesds Cadao neue tae $753,368,762 

Underwriting loss, 27 years.............. $8,471,894 
Dividends paid, 27 year period (not de- 

ducting contributions in 1906), includ- 

ing remittances to foreign companies’ 

HGP GUNMEN so J cncditncéccuwcvcaiweee 442,829,920 
Increase in special reserves, etc......... 2,816,059 
Net increase in surplus, 27 years......... 299,250,889 

NOOR 5 sodecoccatisescvactageans $753,368,762 

The dividends of American com- 


panies and the net remittance to home 
offices of foreign companies amounted to 
$442,829,920, but the contributions made 
by stockholders of American companies, 
plus receipts from home offices of foreign 
companies, for the year 1906 alone 
amounted to $72,569,778, and reduced 
the dividend total to the net sum of 
$370,260,142. 

The fire insurance business is charac- 
terized by numerous physical and moral 
hazards, the existence of which is ac- 
centuated by the accompanying table, 
which demonstrates that many of the 
strongest companies under most capable 
management have not been able to de- 
rive an underwriting profit from the busi- 
ness during the last year, and also that 
the companies in the aggregate have trans- 
acted their insurance operations at a loss 
for more than a quarter of a century. 

The constantly increasing insurable 
values of the country require ever greater 
insurance assets for their protection, and 
the companies should be fairly remuner- 
ated for supplying this service to the na- 
tion’s business. Manufacturers and mer- 
chants, who depend upon the fire insur- 
ance companies for such protection, are 
equally interested in assuring the sta- 
bility and permanence of such companies 
and in having the business sufficiently at- 
tractive to capital so that there shall be 
adequate funds available to supply needed 
insurance. It is apparent that the under- 
writing transactions last year were very 

(Continued on page 9) 





Fire Insurance 


DHE SPECTATOR 














MISSOURI RATE CASE 

Appeal Arguments Heard by Supreme 

Court Last Week 

St. Louis, Mo., May 16.—The Missouri 
Supreme Court at Jefferson City, Mo., on Mon- 
day, May 11, heard arguments in the appeal of 
Superintendent Ben C. Hyde of the Missouri 
Insurance Department from the decision of 
Circuit Judge Westues of Cole county setting 
aside his order for a 10 per cent reduction in 
the fire, tornado, hail and lightning insurance 
rates in the State. 

Judge Westues in his decision upheld the 
findings of Special Master John I. Williamson 
of Kansas City who had heard lengthy testi- 
mony concerning all the elements that go into 
the making of insurance rates in effect in the 
State. 

Superintendent Hyde, in issuing his order 
for the reduction, did so on the grounds that 
the insurance companies were making an un- 
reasonable profit on the Missouri business. 

John T. Barker of Kansas City, special coun- 
sel for Superintendent Hyde, made the prin- 
cipal argument for Mr. Hyde, while John S. 
Leahy of St. Louis and Wliliam S. Hogsett of 
Kansas City presented the arguments on be- 
half of the companies position in the matter. 


Start Anti-Arson Campaign 

RicHMonp, Va., May 16.—An anti-arson 
campaign has been launched in Virginia, the 
National Board of Fire Underwriters co- 
operating with the State Fire Marshal’s office, 
which is in charge of Hon. Joseph Button, 
Commissioner of Insurance. Col. Button will 
be the active head of all efforts. 

The work was undertaken at the instance 
of the Virginia Field Club, who felt that, not- 
withstanding the effective work already per- 
formed by the Fire Marshal’s office, better 
results could be obtained if Col. Button had the 
active assistance of the arson department of the 
National Board. 

F, R. Moragridge of the National Board was 
in Richmond last week to confer with Col. 
Button and O. B. Lee, deputy State fire 
marshal. 


To Move Offices 

The London and Lancashire Insurance Com- 
pany’s metropolitan department, under the man- 
agement of H. P. Tremonger, together with 
the London and Lancashire Indemnity Com- 
pany, have moxed from 57-59 William street, 
New York city, to temporary quarters at 46 
Cedar street. Eventually the company will 
occupy the ground floor of the National 
Board’s new building at John and Gold streets. 


New Orleans News-Letter 

New OrieEans, May 18.—A new general 
agency firm was launched this week in this 
city. The title of the new company is Chas. 
R. Railey & Co., and is composed of Chas. R. 
Railey, J. H. Bodenheimer of New Orleans 
and H. Bodenheimer of Shreveport. The two 
latter have for many years been conducting a 
general insurance business in Shreveport and 
New Orleans, while Mr. Railey, who is the 


son of Wm. M. Railey, has been connected with 
LeBlanc & Railey, Ltd. 

The new firm will start out with the general 
agency for the State of Louisiana of the Pal- 
metto Fire Insurance Company. 

Of course the new company will not in any 
way interferse with the operations and ac- 
tivities of the H. Bodenheimer & Sons, Inc., of 
New Orleans and Shreveport. O'Hacerty. 
The Making of the Fire Insurance Rate 

The articles under the above heading, which 
were written by E. R. Hardy, assistant man- 
ager of the New York 
change ,will shortly be published in book form. 
This important and valuable texthook is ex- 
pected to fill a particular need in the fire in- 


Fire Insurance Ex- 


surance business as well as form a textbook on 
the history and development of the Present 
schedule rating systems, which is not available 
in any other volume. The book will explain 
in detail the Dean, the Moore and the & ¢ 
Richards Experience Rating Schedules, as well 
as many of the minor schedules which are used 
in large cities. 


Little Rock Club Elects 

LirttE Rock, Ark., May 19.—The Little 
Rock Insurance Club elected the following off. 
cers: Fred S. Stephens, president; J, Roy 
Donham, vice-president; Roy L. Bilheimer 
secretary and treasurer. These officers, to. 
gether with John C. Shorez and Frank H. 
Kavanaugh, compose the executive committee. 
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NEVER TOO LATE! 


It’s never too late to come back. Men 
have begun to educate themselves at eighty 
and some of our most prominent works in 
literature were written by authors who had 
passed the three score-and-ten mark. The 
feeling that you have shot your bolt while you 
look enviously at the fellows who are out- 


Josh Billings said it was no disgrace to fall 
into the mud, but to “‘lie there and grunt was.”’ 


Men have come back whose future dangled 


the right slant on their own responsibility in 
the matter, cut out the self-pity, self-justifica- 
tion and said, ‘‘Circumstances be hanged! this 
is up to me and no one else.” 
IT DOES EVERY TIME. 


Insurance Company of America 


Home Office, Newark, New Jersey 





apology for wishing to 


fate. It isn’t destiny. 


fine thread. They got 


This spirit 





The Prudential 





EpwarpD D. DuFFIELD, President 
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Agricultural, V 
American Allia 
‘American Eag] 
Bankers and 8 
Buffalo, Buffal 
City of New Y 
C‘ommonwealt! 
Continental, N 
Fidelity-Pheni 
Fire Reassuran 


Glens Falls, Gl 
Globe and Rut 
Great America 
Hanover Fire, 

Home, New Yc 
International, | 
Mercantile, Ne 
Merchants Fire 
National Liber 
Niagara Fire, } 
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Pacific, New Y 
Queen, New Y 
Star, New Yor! 
United States 1 
U.S. Merchant 
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Forty-seven Co 
Aetna, Hartfor 
Allemannia Pit 
Alliance, Philac 
American Auto 
American Cent 
American, New 
Automobile, H: 
Boston, Boston 
California, San 
Camden, Cam¢ 


Concordia, Mil 
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Detroit F. & M 
Dubuque F. & 

Equitable F. & 
Federal, Jersey 
Fire Associatio1 
Firemens Fund 
Firemens, New: 
First Reinsurar 


Franklin Fire, ] 
Girard F. & M. 
Hartford, Hart! 
Home F. & M., 
Insurance Co. ¢ 
Insurance Co. ¢ 
Mechanics, Phi 
Milwaukee Mec 
National-Ben F 
National Fire, ] 


National, Unior 
Newark Fire, N 
New Hampshir 
Northwestern \ 
Old Colony, Bo 
Orient, Hartfor 
Pennsylvania, | 
Pennsylvania F 
Phoenix Hartfe 
Providence Wa: 


Republic, Dalla 
Rhode Island, 1 
Rossia, Hartfor 
Security, New ] 
Springfield F. & 
St. Paul F. & 0 
Superior, Fire, ] 


Twenty-si2 
Atlas, London. 
Caledonian, Edi 
Commercial Un 
Eagle, Star and 
Liverpool & Lot 

ndon and La 
London, Londor 
North British ai 
Northern, Lond 
Norwich Union, 


Palatine, Londe 
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Reins. Co. Salat 
Royal, Liverpoc 
Royal Exchang: 
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ursday May 21, 1925 I H E SPEC I ATOR Fire Insurance 
— =—_—— 
200k on UNDERWRITING AND INVESTMENT PROFITS AND LOSSES IN 1924 
Presen s ° 
rip Record of 100 Leading Companies as Reported to the New York Insurance Department 
explain (Copyright, 1925, by The Spectator Company, New York) 
EG a Ratio Net RatioEx- 
as well Underwrit’g Losses and Underwrit’g Underwrit’g Net Gains Dividends Increase ++) Increase in Decrease in Losses In- _penses In- Ratio Und. 
Income Underwrit’g Profit in Loss in from In- Incurred or Decrease Net Surplus Net Surplus curred to curred to _ Profit (++) 
re used Name anv Location or Company Earneain Expenses 1924 1924 vestments in in 1924 (—) in Spe- in 1924 in 1924 Underwrit- Undermit- or Loss (—) 
1924ff Incurred in 1924t q cial Reserves, ing Income ing Income to Und. 
1924 ete., in 1924 Earned in Earned i in Income in 
" 1924 1924 1924 
Twenty-eight Co's in New York State $ $ $ $ $ $ $ $ $ % % % 
Agricultural, Watertown. . Pree 4,455,282 4,687,792 Seer 232,510 560,474 220,000 eatarans 107,964 acentaans 56.8 48.4 —5.2 
Litt American Alliance, New York... a 1,462,879 1,297,232 165,647 Sete 527,124 a—50,000 Gawacene 742,771 encase 46.8 41.9 +11.3 
ttle American Eagle, New York.. wagers 3,935,387 4,047,171 ace as unt 111,784 793,139 140,000 exes 541,355 eabaceks 55.9 46.9 —2.8 
ng offi. Bankers and Shippers, New York... .. 2,844,109 2,953,464 maeaeiwaie 109,355 318,065 75,000 —52,889 186,599 ........ 59.5 44.3 —3.8 
Buffalo, Buffalo. . eee 1,100,454 1,174,782 ‘“ 74,328 187,483 120,011 Poerente ochmaanie 6,856 53.7 53.1 —6.8 
J. Roy City of New York, New York. . .. 2,415,762  —-2,393,132 22,630 Bers 8 2 366,502 100K coc cn cc 269,132 ........ 60.7 38.4 + .9 
hej ‘ Commonwealth, New York. . erent 2,884,094 2,777,813 106,281 Bo ee 391,138 50,000 —571 447,990 a cataviancs 45.5 50.8 +3.7 
€imer, Continental, New York. . P eesee 20,438,155 20,598,345 ex eeaes 160,190 7,034,402 2,400,000 weer ere 4,474,212 Pere ere 57.5 43.2 —.7 
rs, t Fidelity-Phenix, New York. veee 16,690,758 16,791,573 ws. 100,815 5,418,772 1,199,994 +60,000 4,057,963 ........ 56.8 43.8 — .6 
1 e Fire Reassurance Co., New York....... 2,965,754 3,278,630 eae 312,876 238,426 24,000 ASE HL: bag aeows 98,450 72.1 38.4 —10.5 
in 
‘ Hh Glens Falls, Glens Falls. . ex 7,240,480 7,531,303 bawae adie 290,823 850,554 b280,000 +156,342 123,389 58.9 45.1 —4.0 
imittee, Globe and Rutgers, New York.. - 27,561,591 30,220,750 SE eee 2,659,159 8,917,068 840,000 +1,300,000 4,117,909 76.7 32.9 —0.6 
Great American, New - secceee 18,563,100 18,861,415 Dacanies 298,315 4,170,189 2,000,000 Rete 1,871,874 56.9 44.7 —1.6 
—— Hanover sig New York.. seeeee 4,363,817 4,537,087 ore aCe 173,270 1,074,465 150,000 +144,325 606,870 52.5 51.4 —3.9 
— Home, New York. . e cccccccce 44,000,008 48,177,217 re ee 193,254 6,449,829 3,240,000 one ain 3,016,575 ame 57.8 42.6 — .4 
International, New York.. esa eereee 4,239,592 4,781,390 seeaeners 541,798 474,587 140,000 ugha a ate 207,211 79.0 33.8 —12.8 
Mercantile, New York. . pe ageeeata 2,556,252 2,556,916 sun tetdds 664 337,750 100,000 —619 237 705 Nekaaters 47.4 52.6 0 
Merchants Fire New York.. «eee. + 3,333,061 3,480,971 emt aen 147,910 880,742 186,250 Py ane 546,582 57.8 46.6 —4.4 
National Liberty, New York........... 6,662,652 6,482,364 180,288 eke 1,120,392 299,910 Senweens 1,000,770 48.7 48.5 +2.8 
Niagara Fire, New York............-. 9,510,954 9 578,429 tenes 67,475 1,823,769 480,000 sa caests 1,276,294 57.5 43.2 —.7 
Northern N,ew York... etd aie Cae 1,643,027 1,765,593 alate ol x 122,566 386,203 100,000 datas aes 163,637 Peer eric 54.5 52.9 —7.4 
North River, New York. . wetness 8,455,490 9,266,566 eer 811,076 1,734,805 240,000 +26,324 657,405 Siva aa 60.3 49.3 —9.9 
Pacific, New York. . SARE ee emer oe Py 2,645,964 2,682,728 weed eias 36,764 455,409 96,000 —-$ 322,649 Sonaneae 62.0 39.4 —1.4 
Queen, New York. . pare evant a 9,174,895 9,055,383 119,512 dannenes 1,286,519 700,000 —4,923 710,954 ota dn ees 51.8 46.9 +1.3 
Star, New York. . sbeedasé 1,922,470 2,202,640 decane 280,170 285,675 100,000 +2,663 eau inaicn 97,158 52.8 51.7 —14.5 
United States Fire, New York......... 11,739,638 13,134,896 oe eee 1,395,258 2,765,102 400,000 -+10,167 959,677 vaveccre Che 48.5 —11.8 
U.S. Merchants and —— N.. ¥.. 2,188,052 2,342,901 eae 154,849 313,385 80,000 —57,930 136,466 nee eiues 58.5 48.5 —7.0 
Westchester, New York. . we 7,439,330 8,518,737 Re tCr er 1,079,407 1,214,405 375,000 eeee dae aslesders 240,002 63.6 50.9 —14.5 
Forty-seven Companies of Other States. 
Aetna, Hartford. . seseeeseeeees 28,436,332 25,005,016 = ........ 1,568,684 3,567,431 ~—«'1,500,000_—Ssi«.... 498,747 ........ 59.6 47.0 —6.6 
Allemannia Pittsburgh. . BF Pe ea 1,811,854 1,957,883 Paras 146,029 239,783 100,000 +1,118 caer 7,364 54.7 53.3 —8.0 
Alliance, Philadelphia... : ea ewenceas 2,979,513 2,763,798 215,715 heaaareke 544,756 175,000 +85,471 500,000 iaamawe 49.9 42.8 +7.3 
American Auto, St. Louis. . . earache eae 4,582,744 4,496,596 86,148 Ee eee 322,522 60,000 aslo gad 348,670 sumaee 49.1 49.0 +1.9 
American Central, St. Louis........... 4,887,893 5,118,507 seeesas 230,614 610,911 100,000 —2,694 282,991 Negaxeee.. —aue 44.9 —4.7 
American, Newark. . ‘ni eeenmad ie 12,234,981 sapeiedes 408,545 1,483,877 675,000 —850 401,182 vaeneke 57.8 45.6 —3.4 
Automobile, Hartford... seseseeee 25,111,376 — 25,349,804 Sestacrons 238,428 450,095 200,000 Sees 11,667 Siaerenceat = Cate 45.7 8 
Boston, Boston. . si ‘ 6,333,292 6,465,770 rarer e 132,478 1,597,016 c1,300,000 —80,389 244,927 aedweere 54.9 47.1 —2.0 
California, San Francisco. . -» 2,073,579 2,186,027 Sears 112,448 179,462 eatinaes +0,957 61,057 eetvneee “tee 53.2 —5.4 
Camden, Camden..........,seeeeeees 4,393,816 4,729,526 an Se 335,710 729,445 192,500 miata 201,235 Susweicee TOGNe 48.9 —7.6 
Concordia, Milwaukee................ 3,146,645 3,267,331 ees 120,686 378,979 1000 oes 128,293 51.6 52.2 3.8 
Connecticut, Hartford. . Diciacehaweei ewan 7,035,503 7,297,802 a eeinetins 262,299 1,140,165 250,000 d+-52,852 575,014 weedeane 59.3 44.4 —3.7 
Detroit F. & M., Detroit. ............. 1,197,942 1,279,269 punters 81,327 166,267 88,000 iad deere <zalaene 3,060 60.9 45.8 —6.7 
Dubuque F. & M., ee salecicats 1,615,185 1,612,010 2,175 saeeea 346,735 100,000 wiaaneea 248,910 waa aeraers 47.2 52.7 + .1 
Equitable F. & M., Providence. . moe 1,333,969 1,301,607 32,362 eennaae 398,551 100,000 vated 330,913 60.3 37.3 +2.4 
Federal, Jersey City. ee 4,315 742 4,100,462 215,280 Pe ea 612,301 250,000 ue gaiers 577,581 45.1 49.9 +5.0 
Fire Association, Philade iphia.. .... 7,779,824 8,102,491 Pathe e 323,167 —«:1,242,178 +e—1,200,000 +20,212 2,098,799 60.1 44.0 —4.1 
Firemens Fund, San Francisco. coe ©=—-:17,087,705 18,060,857 nordu iets 1,003,062 1,752,389 720 000 wapaaeat 29,327 eemenase 63.0 42.9 —5.9 
Firemens, Newark. . onesies 6,978,036 7,617,819 jewelers 639,783 1,327,316 £1,350,000 +2,492 er 664,959 64.2 44.9 —9.1 
First Reinsurance, Hartford........... 1,208,953 1,374,151 sys eta 170,198 322,985 50,000 ecreaaae 102,787 adewnccee  (GGee 45.6 —14.1 
Franklin Fire, Philadelphia. . ..e- 8,778 669 3 461 090 317,579 cae aoe 615,761 280,000 Seereede 653,340 52.3 39.3 +8.4 
Girard F. & M., Philadelphia. . .. 1,871,407 2,056,764 =x... 185,357 451,059 80,000 +25 185,677 58.8 51.1 —9.9 
Hartford, Hartford. cecceeee OB, IGE9IG 57,952,030 aebcaes 2,813,114 5,670,953 1,600,000 —39,532 1,297,371 60.8 44.3 —5.1 
Home F. & M., San Francisco. ee 1,866,828 1,910 323 Rat eers ak 43 495 313,938 eee +-45,280 310,723 a guaor ae 53.1 49.2 —2.3 
Insurance Co. of N. Amer., Prila.. . 28,110,407 26,668,499 1,+41,908 2,815,188 1,250,000 +364,465 2,642,631 cuxaiaae 49.1 45.7 +5.2 
Insurance Co. of State of Pa, , Phila... 2,374,030 2,475,204 S caaenre 101, 17 4 674,945 60,000 +100,000 413,771 edwin 64.9 39.4 —4.3 
Mechanics, Philadelphia. . - 1,438,793 1,505,577 iN 3 261,823 60,000 +50 134,989 Sevienund 49.9 54.7 —t.6 
Milwaukee Mechanics, Milwaukee. . 4,295,456 4,560,942 573,198 212,500 +-25,787 69,425 Saal aenatdha 52.5 53.6 —6.1 
National-Ben Franklin, Pittsburgh. . ee 2,387,148 2,861,734 pd seman 74,586 276,718 120,000 ete bare Ree eee: 317,868 57.0 62.9 —19.9 
National Fire, He artford. . escecccce J7,006808 18,269,530 erie adices 904,890 2,473,501 g—502,168 +200,000 1,870,778 parerrarrr 57.9 47.3 —5.2 
National, Union, Pittsburgb. . aaaane 7,256,110 7,769,782 pERcatiged 513,672 815,702 240,000 ceeawane 62,036 died ninaene 59.5 47.6 —7.1 
Newark Fire, Newark. . ‘Sue 3,106,646 3,095,682 1€,964 oe wena 336,034 525,000 —2,174 aidihontes 175,828 56.5 43.1 + .4 
New Hampshire Fire, Manchester. 4,696,386 5,047,110 pales 350,724 967,050 340,000 +5,975 270,351 Leesan 60.7 46.7 —7.4 
Northwestern National, Milwaukee... 4,418,728 4,269 915 148 813 Ss cas eeater 791 820 300,000 —250 640,883 Cpererre 42.6 54.0 +3.4 
Old Colony, Boston. . reeeiucr sence 1,736,171 1,697,981 38,190 biemaan 520,684 80,000 —651 479,525 ene Tas 54.9 42.9 +2.2 
Orient, Hartford. aces 2,403,862 2,402,359 1,503 ee 428,049 200,000 en endera 229,552 nemenaee 50.8 49.1 + .1 
Pennsylvania, cds ia. 5,409,252 5,390,944 18,308 ere 930,365 250,000 +430 698,243 ee re 50.9 48.8 + .3 
Pennsylvania F’. & M., Philadelphia. eee 1,343,046 1,275,071 67,975 suhesroste 210 101 20,000 +-40,489 217,587 Fas was 54.3 40.6 +5.1 
Phoenix Hartford. . 11,201,435 11,200,585 7 ne 3,068,294  A1,150,952 —56,511 1,974,703 icdeene See 44.3 .0 
Providence Wash ington, Providence. . 6,490,160 6,533,151 veanende 42,991 1,474,072 71,240,000 —25,001 216,082 maccesa 60.8 39.8 — .6 
Republic, Dallas. . . . deewdterapeas 1,452,015 1,583,865 68,152 PAC 242,972 160,000 -+20,000 131,124 basacdatt 50.9 44.4 +4.7 
ode Island, Providence. . eee 2,212,698 2,431,769 Dieses 219,071 297,526 72,000 13/997 3,228 Lepeeaty 62.7 47.2 —9.9 
Rossia, Hartford . Serhavire esta were 7,272,996 8,291,695 ASE Ee 1,018,699 790,947 288,000 = bree es 515,752 72.7 41.3 —14.0 
Seemity, New Haven... .. 5,209,849 5,709,955 Sera 500,106 649,269 120,000 —1,595 30,758 dctavcee (OCR 49.0 —9.6 
apringheld F. & M., Springfield ld. ; . 12,676,477 12,961,533 encone 285, 056 513 560,000 +41,346 915,111 ipacrereas 57.4 44.8 —2.2 
- Paul F. & M., St. Paul. seeee 11,358,569 11,772,489 eyes 8,9: 4 576,000 <Sheceee 460,301 Saacen ears 61.6 42.0 —3.6 
Superior, Fire, Pitts BOW omc von 2,267,294 2,418,877 oe 151, 383 261.636 j—90,000 200,053 3 5ade tere 58.3 48.4 —6.7 
Twenty-six Foreign Congentn 
Atlas, London. . enacts Siete 5,516,960 ere 318,224 —472,969 wicca’ 612,375 60.0 49.1 —9.1 
Caledonian, Ed inburgh Saya Plesk els 2, 15,076 ieee 160,136 —5,620 122,932 Rene a 53.2 46.3 + .5 
Commercial Union London..... . 9,567, 013 scare 305,643 773,473 —242 shee Se Gate 129,746 58.3 44.9 —3.2 
ie Star and British Dominions, Lon. 4,730,796 93,468 —430,953 +-387,812 588,037 ceicdeinas 66.7 31.3 +2.0 
verpool & London & Globe, Liverpool. 12,307, 277 ; “a 175,115 1,735,388 —14,089 eer 644,881 55.0 45.4 —1.4 
: a and Lancashire, London. . 13 § 119,981 449,635 163,890 ae 50.6 45.8 +3.6 
3 —_ London. . 1624 423 er eerie 301 558, 1,121,169 “49 27, 25 anda cata 669,253 52.8 48.9 —1.7 
\ i orth British and Merc: antile, London. . 2 7,638,426 147,408 : 940, 096 507,013 14) 368 594,857 Sigs eh 52.3 45.8 +1.9 
3 Northern, London. .. .. aeeaiseted 275 6,098,624 Sate 270,349 594,153 257,030 aRea ote 66,774 Halande 61.5 43,1 —4.6 
orwich Union, Norwic h.. Hack eet here wiser 4,188, '857 4,386,944 ecesacks 198,087 447,330 90,524 —4,599 163,318 igsaenes 56.4 48.3 —4.7 
Palatine, London.. (inietecteccs SAREE 3,332,513 Nee, 103,845 320,796 158,966 ee 57,985 Or ete 45.6 —3.2 
enix, London. . ateeces 4, pongo 4,412,759 224,192 oh os 445,661 364,905 314,414 a ed Gia e 47.3 47.9 +4.8 
he dentia Re- and Co. * , Zurich. . as 4,900,054 Pa ree 401,715 — 209,298 _ 13,750 gaear tans 74.4 39.4 —13.8 
Roval Co. Salamanara, C openhagen. secs 4, "39; 93 4,643,386 elawegiies 2 531,072 244,597 272,7 311,560 Pome ee 70.3 35.3 —5.6 
oa Liverpool. . ai tiens ese 14, 498, 066 15,470,667 Siva aoraene 972, 601 1,406,590 108,150 —3,060 328,899 siasdkecaits 57.2 49.5 —6.7 
=a Ped Exchange, London... 2,538,063 2,568,765 Denard 30,702 418,512 199,551 cevenane 188,259 ckecewan 54.6 46.6 —1.2 
—| Scottish Union and National, Edinburgh 3,698,287 3,581,203 117,084 seuacaws 619,056 182,709 dratecaeiees 553,431 eames 50.0 46.8 +3.2 
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What can you offer a big 
department store? 


Valuable realty! An enormous stock of valuable 
merchandise! Sound business-like people to 
deal with! An inventory already made! Surely 
department store risks are worth any agent’s 
soliciting time. 

But—in addition to fire insurance, what can 
you offer a big department store? 

The Hartford Agent has something to offer 
big risks that most other agents lack. It is the 
competent, thorough, expert, nationally adver- 
tised service of the Hartford Fire Prevention 
Engineers. This is one of the things that makes 
a Hartford connection of ever increasing value 


to live local agents. 


HARTFORD FIRE 
INSURANCE CoO. 


Hartford, Conn. 


The Hartford Fire Insurance Company and the 
Hartford Accident and Indemnity Company write 
practically every form of insurance except life 











SOUND SOLID AND SUCCESSFUL 


NEW HAMPSHIRE 
FIRE 
INSURANCE Co. 


(MANCHESTER. N. H.9), 
SS “ 0 





AZ 


FIFTY-FIFTH 
PROGRESSIVE ANNUAL STATEMENT 
January I, 1925 


Cash Capital $ 2.250.000.00 
Assets 12.139,692.87 
Liabilities,exceptCapital:6.2 17,112.36 
SurplustoPolicyholders 5.922.580. 51 
































AUTOMOBILE INSURANCE 


By AMBROSE RYDER 
A NEW, COMPLETE, STANDARD TREATISE 


Ideal for Agents, Brokers, Adjusters and Underwriters. 
A Handy Reference Book for all Fields of Automobile 
Insurance. 


Covering this unique and ideally exsranged book The Eastern 
Underwriter says it is ‘‘Written in his best ard cleverest vein 
by one of the country’s leading experts on the subject.” 

This excellent reference and text-book has been written in 
non-technical language, to fill a long-felt need for some standard 
work on automobile insurance—a book that will be of use to 
the man in the field as well as the man in the office. This book 
will save endless correspondence between the agent and the 
home office on matters pertaining to special coverages, policy 
features, how to insure unusual risks, fleet rating, etc. 


DO YOU KNOW THAT 
THERE ARE MORE THAN 20 DIFFERENT KINDS OF 
AUTOMOBILE INSURANCE PROTECTION? 


These and many other matters are carefully explained in 


AUTOMOBILE INSURANCE 


A separate chapter is devoted to SALES METHODS in use 
by successful agents and brokers in various parts of the country. 

A prominent claims man has said: ‘I have read Automobile 
Insurance and it has given me a better understanding of some 
automobile insurance problems than I was able to gather 
during many years of practical claims experience.” 

It is an ideal book for young people in insurance offices, who 
are anxious to broaden their knowledge of automobile insurance. 


LEND THEM A HELPING HAND! 
Price per copy, $3.75 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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; 3 ; a ; Ratio Net Ratio Ex- 

Underwrit’g Losses and - Underwrit’'g Underwrit’'g Net Gains Dividends Increase \+) Increase in Decrease in Losses In- pensesIn- Ratio Und. 

Income Underwrit’g Profit in Loss in from In- Incurred or Decrease Net Surplus Net Surplus _ curred to curred to Profit (+) 

Nawe anp Location of Courany Earned in Expenses 1924 1924 vestments in in 1924 (—)inSpe- in 1924 in 1924 Underwrit- Underwrit- or Loss (—) 
NAME AD 1994¢+ Incurred in 1924t q cial Reserves, ing Income ing Income to Und. 

1924 ete., in 1924 Earned in Earned in Income in 

1924 1924 19 
$ $ $ $ $_ $ $ $ $ % % 

Sun, London. 4,413,052 4,374,080 38,972 : 5 451,305 456,801 33,476 eben as 51.8 47.3 + .9 
Swiss Reins., canta 9,403,617 3.736,462 332,845 330,739 wanemacs nunca ; 2,106 71.7 38.1 —9.8 
Tokio M. & F., Tokio 1,988,355 2,188,732 an wahvara 200,377 412,121 —124,180 —1,620 337, 544 Seatac 66.9 43.2 —10.1 
Union & Phenix Esp., Madrid.. 3,554,255 3,513,415 40,840 a 271,995 269,024 Pee 43,811 67.5 31.3 +1.2 
Taion, Canton. . 5,946,552 5,566,106 WP. sxe es 562,215 882,178 66.5 27.1 +6.4 
Tralee, Parle... .... 4,496,592 4,853,147 Rptei 356,555 468,148 35,872 +-56,525 19,196 70.5 37.4 —7.9 
Western, Toronto. 2,248,865 2,398,605 Rees 149,740 389,076 142,609 —38,164 134,891 61.6 45.0 —6.6 
Yorkshire, York... 1,957,099 2,023,188 eee 66,089 236,349 41,820 ree ee 128,440 56.6 46.7 —3.3 
Totals, 1924 (100 Companies)*... 708,724,166 732,174,532 723,450,366 110,678,902 135,611,495 7+2,405,440 449,211,601 saxabenrs 58.7 44.6 —3.3 
Totals, 1923 (100 Companies). ... 668,558,981 676,209,577 Seeeenicn 7,650,596 38,978,603 36,671,608 *+866,215 Hedda 16,209,816 55.8 45.3 —1.1 
Totals, 1922 (100 Companies). .. . 622,037,012 621,852,593 +184,419 waa kind 91,367,183 42,497,984  —243,286  +49,286,904 petuacad 56.9 43.0 +.08 
Totals, 1921 (100 Companies).... 623,679,664 640,609,808 Kase ae 116,930,144 75,029,673 119,396,803 ++2,261,784 736,440,942 aidborsdls sacl 60.9 41.8 —2.7 
Totals, 1920 ‘100 Companies).... 616,561,739 634,673,986 see os 118,112,247 19,839,966 18,040,623 t—2,212,769 sesseees {14,100,185 57.5 45.5 —3.0 
Totals, 1919 (100 Companies).... 532,497,284 486,485,325 46,011,909 seumeware 20,197,572 20,613,970 {—1,396,034 146,991,545 edness 17.0 44.4 +8.6 
Totals, 1918 (100 Companies).... 480,848,490 466,660,629 14,187,861 22,003,194 $15,113,696 ++1,737,643 719,339,716 55.1 41.9 +3.0 
Totals, 1917 (100 Companies).... 404,420,967 395,637,563 18,783,404 7,453,518 $16,805,763 t—3,370,588 72,801,747 57.1 40.7 +2.2 
Totals, 1916 (100 Companies).... 345,759,981 341,109,162 74,650,819 dieewe ts 28,916,191 24,493,086 1+788,943 18,284,484 58.8 39.9 +1.3 
Totals, 1915 (100 Companies)... 308,009,279 294,765,884 713,243,395  ........ 24,954,951 $15,138,231 +99,548 $22,960,567 56.3 40.4 +43 
Totals, 1914 (100 Companies).... 286,844,451 295,646,161 ae +8,801,710 24,514,117 711,033,208 -+1,869,163 2,810,036 64,0 39.1 —.} 
Totals, 1913 (100 Companies).... 279,437,395 274,143,819 6,295,576 3,932,760 20,388,956 casecces. FIGIGRED 54.0 43.7 +2.3 
Totals, 1912 (100 Companies).... 267,585,087 257,707,213 19,877,874 17,668,686 746,218,166 711,328,394 Was gerard 56.6 40.3 +3.7 
Totals, 1911 (100 Companies).... 254,878,986 247,571,625 17,307,361 20,242,341 16,659,037 710,890,665 re Pe 56.6 40.5 +2.9 
Totals, 1910 (100 Companies).... 249,676,029 232,260,065  +17,415,964 13,044,544 $17,245,708 713,214,800 gai pda 53.1 39.9 +7.0 
Totals, 1909 (100 Companies).... 234,058,163 214,671,284 19,386,879 21,969,162 16,831,969 724,524,072 51.7 40.0 +8.3 
Totals 1908 (117 Companies).... 221,253,760 215,949,628 15,304,132 Daecneren 37,715,514 715,609,257 727,410,389 ere oe 57.4 40.1 +2.5 
Totals, 1907 (121 Companies).... 217,278,134 195,538,292 — #23,739, ue 2 weeeese. 712,877,412 $13,600,339 72,237,909 419.2 39.8 +11.0 
Totals, 1906 (123 Companies).... 202,814,322 314,265,561 111,451,239 12,138,776 #+-65,204,880 134,107,583 114.9 40.1 —55.0 
Totals, 1905 (113 Companies).... 191,229,661 171,681,248 +19,548,413 enniaavaai 13 ‘706, 438 713,513,451 419,741,400 eigen 51.6 38.1 +10.3 
Totals, 1904 (106 Companies).... 181,187,316 191,164,069 vesseees 19,976,753 18,043,629 $4,495,345 13,571,531 Saeissena - 3082 38.2 —5.4 
Totals, 1903 (107 Companies).... 171,622,404 155,366,952 116,255,452 er 4,072,754 79,485,977 710,842,229 eee ee 49.7 39.6 +10.7 
Totals, 1902 (107 Companies).... 155,257,275 150,568,073 74,689,202 eve vraetd 10,569,987 18,724,507 16,534,682 datas waa 56.0 41.0 +3.0 
Totals, 1901 (115 Companies).... 141,974,851 151,821,589 Sasaeos 19,846,738 14,654,636 15,798,998 nae aatals 7991,100 66.6 40.2 —6.8 
Totals, 1900 .124 Companies)... . 133,424,848 140, 411,087 ; 16,986,239 13,927,553 15,503,679 71,437,635 eerie 65.8 39.3 —5.1 
Totals 1899 (126 Companies).... 124,274,687 137,729,030 Romemcecs 13,454,343 13,429,310 76,338,633 eesee see 76,363,666 70.6 42.2 —10.8 
Totals, 1898 (127 Companies).... 122,826,159 121,518,181 11,307,978 <saenues 14,126,437 19,634,032 75,800,383 vxsenda 60.0 38.9 +3.1 
Aggregates, 27 years (av. 107 Cos.) 8,746,721,041 8,755,192,935 {8,471,894 680,798,984 1370,260,142 {+2,816,059 +299,250,889 $100.1 — | 


*Many companies transact marine business, 
etc. § Ratio of losses and expenses to premiums for 27 years. 
to 1909 are premiums earned. 
dend. d Capital stock tax, $57,500, less sundry gains, $4,648. 
$1,000,000; dividends, $497,832. h Includes stockholders’ tax. 


‘which is included herein. 
a Premium on stock paid in, $% 250,000, less dividends declared, $200,000. 
i Includes $1,000,000 stock dividend. 


"+ Net: 


offices of foreign companies aggregatea $72,569,778, with dividends and remittances aggregating $7,364,898. 


ft Interest and other income from investments (less real estate expense), plus appreciation or minus depreciation i in security values i 
§ The amounts foi foreign companies in dividend column represent net remittances to or —) receipts from home offices. }} Totals for years prior 
b Stock dividend, $1,000,000; premium paid in on new stoc, $1,000,000. 
e Premium on stock sold, $2,600,000; less dividends, stock, $1,000,000, rh $400,000. £ Includes $750,000 stock dividend. 
j Surplus paid in, $250,000; dividends, $160,000. 


c Includes $1,000,000 stoc . divi- 
¢ Premium on new stock, 
t In 1906 contributions to surplus and receipts from home 








Fire Underwriting Profits and Losses 
(Concluded from page 5) 

unsatisfactory, though it was fortunate 
that investment conditions were favorable 
enough to produce a fair general result 
inthe form of added surplus funds. The 
compames are in a generally strong posi- 
tion, and it is to the advantage of all con- 
cerned that they should be kept so; but it 
is natural that stockholders should expect 
reasonable profits if they are to maintain 
their investments in so hazaradous a busi- 
ness as fire insurance. 

The for the 


record presented 


twenty-seven years includes the business 


past 


of the leading companies only, and shows 
that they 
upon 

during 


lost one-tenth of one per cent 
their transactions 
that the 
period many less capably conducted com- 


underwriting 


time. During same 
panies have heen forced out of business. 

Another striking feature of this exhibit 
is that, without regard to sums contrib- 
uted to surplus by stockholders in other 
years, nearly one-quarter of the increase 
in surplus during the entire period was 
contributed by stockholders in a_ single 
year, the balance of the increase having 
been derived from income on investments. 


It is essential that the fire insurance 


business, with its constant liability to a 
heavy conflagration loss, shall earn enough 
to pay reasonable dividends to stockhold- 
ers and to gradually increase the surplus 
accumulations for the 
of both policyholders and companies. 


further protection 
The 
need of the people for fire insurance pro- 
tection is shown by an underwriting in- 
come for the companies listed some 
$8,750,000,000, during the past twenty- 
seven) years, in which period loss pay- 
for property destroyed exceeded 
and it should be borne in 


ments 
$.4.750,000,060 ; 
only present the 
ot 
hundred and seven com- 
of 


mind that these figures 


earnings and payments an average 


number of one 


panies, while hundreds other com- 
panies have also paid heavy losses. 
Insurance protection is a necessary ad- 
junct to manufacture and commerce, and 
without it the of the 


could not proceed upon its present scale ; 


business country 


and yet during over a quarter of a cen- 
tury the net dividend payments to stock 
holders for the companies tabulated have 
to 


seems hardly adequate return for the tre- 


amounted $370,000,000, which 


only 


mendous risks accepted by the companies, 


9 


and even these dividends were paid from 
the earnings and not from 
underwriting profit. The necessity for 
fire insurance was well illustrated by the 
conflagration in 1906, 
property loss exceed- 


investment 


Francisco 
when, following a 
ing $350,000,000, the insurance payments 
enabled citizens to proceed with the re- 


San 


building of their city. 

Capital may be invested in many classes 
reasonable assurance 
to a great extent, 
protected by insurance; but 
capital invested in the fire insurance busi- 
ness is constantly subject to the risk ot 
heing wholly annihilated in a single day. 
It is manifest, that capital 
which is subject to such a risk for the 
benefit of policyholders should at least be 


business with a 
of safety, for it can be, 


means of 


therefore, 


as amply remunerated as is capital in- 
vested in less dangerous businesses. 

The importance of fire 
property is such that they 
vastly interested in seeing the companies 
and solvent 


to 


are 


insurance 


owners 


maintained 
hasis, and policyholders must contribute 
to the general good by paying 
and endeavoring to 


upon a strong 


their quota 
adequate premiums 
prevent fire waste. 
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ROSSIA INSURANCE COMPANY 


OF AMERICA 


THE FIRE REASSURANCE COMPANY 


OF NEW YORK 


AMERICAN FIRE INSURANCE CORPORATION 


OF NEW YORK 


UNION RESERVE INSURANCE COMPANY 


OF NEW YORK 


REINSURANCE 


HARTFORD 


CONN. 

















G00D BUSINESS 


As a matter of sound business, 
The Lincoln National Life sees 
to it that its salesmen succeed. 





The process starts with the selecting of men who 
have the spark of success in them. Their 
natural ambitions are fanned into the flame of 
achievement by helpful methods which equip 
them to do business effectively and which con= 
stantly back them up in the carrying on of their 
field work. 


Because of its sales principle that every Lincoln 
National Life representative must succeed, it 
pays to 








The Lincoln National Life Insurance Co. 


‘‘Its Name Indicates Its Character’ 


Lincoln Life Building FORT WAYNE, INDIANA 
Now More Than $360,000,000 In Force 
































Large enough to merit its national prestige 
and to effect natural economies of operation. 


Small enough, compact enough, so that 
the individual agent and the individual case 
are never lost sight of. | 


Old enough to be rich in its depositories of 
experience and able to be guided by the past. 


Young enough to be fully abreast of the 
times in providing ultra-modern insurance 
protection. 


**A Policy You Can Sell’’ 








Especially good openings 
in various cities at 
the present time. 


$10000 Any Accidental Death 
$15000 Certain Acc. Deaths 


$5000 Any Natural Death 
$50 Weekly Accident Benefits. 














UNITED LIFE 


f AND ACCIDENT INSURANCE CoO. 
New Hampshire 


Inquire! 
EUGENE E. REED, V.-Pres. in Charge of Production. 


Concord 
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Many Gather for Sessions at Atlantic 
City 
G. 0. LONG PROBABLE NEW 
PRESIDENT 
Administration of R. N. Hughs, Retiring 
Chief, Was Marked by Successful 
Effort 

[Special Dispatch from a Staff Correspondent] 

Artantic City, N. J., May 20.—A _ very 
large turnout for the annual meeting of the 
South Eastern Underwriters Association will 
characterize this year’s gathering. Many promi- 
nent underwriters have been here for the past 
two days atttending the meetings of the execu- 
tive committee of the association. It is said, 
however, that these meetings were of a purely 
routine nature and that no matters were taken 
up which would be of outside interest. 

The regular meeting will open to-morrow 
and one of the first matters to be taken up will 
be the election of some eighteen or more new 
company members. These are in addition to 
the large batch put through at the special meet- 
ing held in Washington about a month ago. 





This meeting will see the retirement as presi- 
dent of R. N. Hughs, who has served for two 
years and whose administration has been 
marked by a large addition to the association’s 
membership. It has also been made prominent 
hy the adoption of a flat commission scale to 
replace the graded system which has been in 
use for so many years. He will be succeeded 
by George O. Long, vice-president of the 
Phoenix of Hartford, who has been vice-presi- 
dent of the association and chairman of the 
special committee on commissions. In this 
latter capacity Mr. Long made a name for him- 
self as one of the outstanding characters of 
the fire insurance business and proved him- 
self a diplomat of a high order. His eleva- 
tion to the presidency of the association is a 
tribute to his accomplishments during 
ne past eighteen months. A mreetine 
Southern Cotton Association is sare Bo a 
X 5 

evening, but no developments of any impor- 
tance are expected. 


E. R. Hardy Going to England 


E. R. Hardy, assistant manager of the New 
York Fire Insurance Exchange, was scheduled 
to sail yesterday on the “America” for Eng- 
land. While there he will attend the sessions 
of the Chartered Insurance Institute at Liver- 
pool, June 25 and 26, and will return to New 
York on a steamer arriving here July 5. 








Hope for 20 Per Cent on Farm Business 
nnn, Va., May 18.—It is freely pre- 
eed li the regular annual meeting 
a emacs Underwriters Association, 
_ . now gong on in Atlantic City, the 
association will legalize the payment of twenty 
aaa nnincione on all farm business per- 
7 - inspected by the writing agent. Some 
companies are already openly paying 


twenty per cent on such business, and others 
are said to be covertly doing so, although the 
present rule provides for payment of fifteen 
per cent unless the application is signed. Field 
men claim that the important fact is not the 
applicant’s signature to the application, war- 
ranting the verity of certain statements, but the 
inspection by the local agent, which will dis- 
close the real character of the risk. 


New Board Elects Officers 


The recently appointed board of directors of 
the Fire, -Marine and Liability Brokers Asso- 
ciation of the city of New York has elected 
the following officers for the ensuing year: 
President, A. M. Silvey, of the firm of Gaines 
& Silvey, New York, and son of James A. 
Silvey, a co-author of the Universal Mercan- 
tile Rating Schedule; vice-president, W. Doug- 
las Owens, president of the brokerage firm of 
Owens & Phillips; treasurer, Carlton O. Pate, 
son of the late William C. Pate, treasurer of 
the association for more tha seven years, and 
member of the firm of Pate & Robb, which is 
now composed of Mr. Pate and his brother, 
W. Schuyler Pate. 

Berthold M. Harris was re-elected to fill 
the position of secretary, an office which he 
has successfully held for the past nine years. 


Automobile Insurance 


A description of the various forms of cov- 
erage, underwriting methods and selling plans, 
by Ambrose Ryder. (The Spectator Com- 
pany, New York and Chicago, 1924.) The 
book covers in a compact little volume of two 
hundred and thirty-five pages the different types 
of automobile insurance. The following sub- 
jects are treated in a non-technical manner: 
Fire, theft, collision, public liability, property 
damage, insurance contracts, classification and 
rates, underwriting problems, motor truck con- 
tents insurance, claims and losses, statistical in- 
formation and development of rates, statutory 
requirements, compulsory automobile insurance 
and selling automobile insurance—New York 
Commercial. 


To Resume Business in United States 


The Metropolitan National Insurance Com- 
pany of Havana, which has been out of busi- 
ness in the United States since its resignation 
by Sumner Ballard and the transfer of its 
American business to other companies in the 
Ballard office, has come to the decision to 
recommence operations on a restricted scale. 
This time Seibels, Bruce & Company will be 
its representatives in this country. 


Allied Motor Mutual 


Curcaco, Itn., May 18.—An examination of 
the Allied Motor Mutual of Youngstown, Ohio, 
has revealed an impairment, and, accordingly, 
the Ohio Department has filed a petition for a 
receiver in the Franklin County Court. An at- 
tempt is being made by the directors to raise 
funds so that the company may continue in 
business. 


—The List of Inspected Electrical Appliances, dated 
April, 1925, issued by the Underwriters Laboratories 
maintained the National Board of Fire Jnder- 
writers, is a hook of 295 pages. 


by 


II 


CODE OF ETHICS SELECTED 


Committee of Journalists Makes Awards 
at Pennsylvania Federation Meeting 


As was forecasted some weeks ago in THE 
SpEcTATOR, a contest was held at the conven- 
tion of the Insurance Federation of Pennsyl- 
vania for a satisfactory code of ethics. Sev- 
eral were submitted for consideration to three 
judges appointed by the chairman. The judges 
selected were: Robert R. Dearden, Jr., editor, 
the United States Review; Clarence Axman, 
editor, the Eastern Underwriter, and Loughton 
T. Smith, secretary, The Spectator Company. 
The code of ethics awarded first prize read as 


follows : 


The Insurance Federation.of Pennsylvania, 
an organization formed to guard and guide the 
interests of the insuring public in our State, 
through service, co-operation, education and 
protection, can best fulfill its obligation by ob- 
serving the following “Code of Ethics”: 


1.—By individually possessing an intelligent 
knowledge of all contracts and com- 
pany regulations. 

2,—By constantly adhering to a truthful, 
intelligent presentation of all contracts 
to the insuring public. ; 

3.—By maintaining a spirit of co-operation, 
mutual respect, confidence and good 
fellowship among agents. 

4.—By upholding all legitimate forms of 
underwriting. 

5.—By conducting ourselves in such a man- 
ner as to uphold the best interest of 
our fellowman and afford him the 
greatest service. 

6.—By strict observance of all insurance 
laws of our State and Government. 

7—By guarding the insured from all unfair 
proposed legislation. 

&—By an honest effort to understand our 
clients’ real needs and to supply them. 

9.—By making and executing all contracts 
so that the interest of all parties con- 
cerned are mutually protected. 

10.—By guarding at all times our actions 
that the moral standard of the pro- 
fession may be continually elevated. 





The Fire Insurance Pocket Index, 1925 


The Fire Insurance Pocket Index, published 
by The Spectator Company, has been received 
and it is the first chart of its kind to make its 
appearance. In addition to the statistics of all 
fire insurance companies for 1924, it contains 
a classification of premiums and losses for 
1924, an underwriting profit and loss exhibit. 
monthly fire losses for six years, conflagration 
losses, lists of Lloyd and reciprocals, under- 
writers’ agencies, and other statistics of value 
to the underwriters. The chart presents reports 
on 900 fire insurance organizations. It is pub- 
lished by The Spectator Conrpany, New York, 
and sells for 75 cents manilla cover, and $1.25 
flexible pocket cover.—The /ndicator. 


John Kruse Made President 


The Insurance Agents Club of Utica, New 
York, has elected the following officers to serve 
during the coming year: 

President, John Kruse; vice-president, Ed- 
ward OO. Widman; secretary, Wallace 
McGregor; treasurer, Garfield Pritchard; 
executive committee, Frank Dolon, Lawrence 
Gilroy, Michael Sisti, James Kernan, Joseph 
Miller. 
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INSURANCE EXCHANGE 
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REINSURANCE 


is the same to Insurance that good collateral is to 
a promissory note; reinforcing steel in a concrete 
structure; brakes on an automobile; SAFETY. 


SAFETY lies in Casualty Reinsurance Treaties 
with 


EMPLOYERS INDEMNITY CORPORATION 


E. G. TRIMBLE, President 


KANSAS CITY 


LOS ANGELES 


719 DETWILER BUILDING 
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NEW YORK 


80 MAIDEN LANE 
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Field Annuals 


and 


Insurance Directories 


for 


*Greater New York 
~New York State 
New Jersey 
Kentucky 


Tennessee 
North Carolina 
South Carolina 
Virginia 

Texas 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


P. 0. BOX 617 LOUISVILLE, KY. 














Writing Casualty Insurance 
Fidelity and Surety Bonds 





Home Office: DAVENPORT, IOWA 
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N. F. P. A. MEETING 





|mportant Topics Discussed at 
Chicago Convention 





rp, P. MILLER ELECTED PRESIDENT 





Duties of Night Watchmen Outlined— 
Safety Campaign Brings Results 

Cuicaco, Int., May 19.—A flourishing con- 
dition was shown at the annual meeting of the 
National Fire Protection Association held at 
the Congress Hotel here. The concerted effort 
which the organization is making to enlist in 
ts movement the support of city and State 
offices and the heads of commercial organiza- 
tions was shown to be bringing results. The 
campaign which the Association conducted 
luring the past year under the leadership of 
Percy Bughee, field secretary for the organ- 
vation of fire prevention committees in the 
more important cities, was the object of favor- 
Sixty cities were touched with 
In twenty-four, perma- 


able comment. 
results in all but three. 
nent fire prevention committees were organ- 
were already 
The present fire preven- 
tion week, week of 
October 9, the anniversary of the Chicago fire, 
will remain unchanged. 

The duties of night watchmen were dis- 
cussed with special relevance to whether or not 
the night watchman should attempt to extin- 
guish the blaze or immediately summon the 
fire department. Other topics discussed in- 


wed and others bodies which 


existent were aided. 


which is during the 














“Superior Service Satisfies”’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 


Incorporated 1871 


A. H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 


Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


Capital.......... $ 1,000,000 


Surplus to Policy 
Holders. .... 


Assets...... 


1,752,290 
4,543,938 














cluded signaling, oil burner equipments, use 
of pyroylin finishes, motion pictures and the 
endorsement of the new national electrical 
code. 

Approximately 425 were registered at the 
event and these were elaborately and suitably 
entertained by the Underwriters’ Laboratories. 
Wednesday a luncheon was served and short 
talks and entertainment were provided. Dana 
Pierce, head of the laboratories, welcomed the 
guests. A series of tests for the visitors was 
also arranged, and an announcement of the 
awards in the poster contest was made. 

Th following officers were elected at the 
close of the organization’s sessions: President, 
Rudolph P. Miller, New York: vice-presidents, 
Dana Pierce and Allan M. Schoen of Atlanta; 
secretary and treasurer, Franklin H. Went- 
worth of Boston; executive committee mem- 
bers, Albert T. Bell, Atlantic City, chairman: 
George W. Booth, New York: H. L. Miner, 
Wilmington, Del.; F. 'T. Moses, Providence; 
W. W. Orr, New York; P. W. Terry, St. 
Louis, and L. Widerhold, Philadelphia. Boston 
or New Orleans may be the next meeting site. 





Fire Prevention Campaign in New York 
City 

An intensive campaign against fire hazards 
in the area between Canal street and 34th 
street, from river to river, is now being waged 
in New York city. The campaign was in- 
augurated at a meeting of fire insurance in- 
spectors and others who will take part in it, 
at which Horatio N. Kelsey, chairman of the 
committee on public relations of the New York 
Board, presided. Superintendent of Insurance 
James A. Beha, of New York State, was pres- 
ent at the gathering and addressed the in- 
spectors who are to conduct the campaign. Mr. 
Beha urged the inspectors to be fearless in 
their work and emphatic in dealing with all 
questions on conditions that might lead to fires, 
saying: “Be as aggressive as T am accused 


of heing in some of my work.” 





Examining Underwriters Meet 
The Examining Underwriters Association of 
New York held its annual meeting on Tues- 
day evening of this week at Miller’s restau- 


rant on Nassau street, New York city. Presi- 
dent Michael J. Zaengle presided over the 


meeting for the last time as the new officers, 
announced in THE 
fhe nomination, were installed during the course 
of the dinner. Chauncey S. S. Miller, adver- 
tising manager of the North British and Mer- 
cantile, gave a most interesting talk entitled 
“Through a Glass Darkly.” He was followed 
hy Archbald Kemp, assistant secretary of the 
iremens of Newark. The meeting was one 


SPECTATOR at the time of 


of the most successful held during 1025. 


Baltimore American’s Assets $2,014,389 

Through a typographical error in The Fire 
Insurance Pocket Index for 1925, the assets of 
the Baltimore American Insurance Company 
of Baltimore on December 31, 1924, were incor- 
rectly stated. The correct amount of assets 
was $2,014,380. 





EXECUTIVE MEETING 


Committee of Insurance Advertising 
Conference Holds Session 








CONVENTION PROGRAM ARRANGED 
Haley Fiske and F. Highlands Burns to 
Speak at Briarcliff 
Constructive progression in the fulfillment 
of a resolution adcpted at the October meeting 
cf the Irsurance Advertising Conference, and 
relating to the elimination of waste in adver- 
tising of every description, will be the dominant 
motif at the forthcoming sessions of that or- 
ganization at Briarcliff Lodge, Westchester 

county, N. Y., June 8, 9 and Io. 

A tentative outline of the Briarcliff pro- 
eram was presented by the program committee 
to the executive committee, which met on Fri- 
day at the National Surety Company offices. 
John G. Mays, secretary of the Royal In- 
demnity Company and chairman of the pro- 
gram committee, presented the report. 

The executive committee session was pre- 
sided over by Edward A. Collins, assistant sec- 
retary, National Surety, president of the Con- 
ference. The committee consists of Clarence 
A. Palmer, Insurance Company of North 
America; Luther A. Little, director of publi- 
cations, Metropolitan Life; E. L. Sullivan, ad- 
vertising manager, Home Fire; Arthur H. 
Reddall, advertising manager, Equitable Life 
Assurance Company, and John G. Mays, sec- 
retary Royal Indemnity. Sitting ex-officio 
with the executive committee were Vice-Presi- 
dent Roosevelt L. Clark, advertising manager, 
America Fore Companies; Chauncey S. S. Mil- 
ier, publicity director, North British and Mer- 
cantile Insurance Company, and Leon A. 
Soper, manager of sales promotion, Phoenix 
Mutual Life, Hartford, the former senior com- 
missioner and the latter junior commissioner 
to the Associated Advertising Clubs of the 
World. 

In addition, those assisting Chairman Mays 
with the program arrangements include H. E. 
Taylor, advertising manager, American Fire, 
Newark; W. J. Roehrer, Fidelity and Casualty, 
New York; E. E. Sterns, Guardian Life; E. 
L. Sullivan, C. P. Elliott, sales director of the 
Keily-Strong Company; Harry A. Warner, 
Maryland Casualty, Baltimore; Clark J. Fitz- 
patrick, Fidelity and Deposit, Baltimore; Ray 
A. Dreher, Old Colony Insurance, Boston; 
Clifford Elvins, advertising manager, Imperial 
Life Assurance Company, Toronto, Canada. 


NoTaRrLes ON PROGRAM 

F. Highlands Burns, 
Casualty Company, and Haley Fiske, president, 
Metropolitan Life Insurance Company, are 
two of the outstanding figures on the program. 
President Burns will “Advertising 
from the Standpoint of an Insurance Company 
Executive,” and President Fiske will speak at 
the Tuesday luncheon. 

Edson Lott, president, United States Cas- 
ualty Company,; former Massachusetts Com- 
missioner of Insurance, Clarence Hobbs, and 
(Continued on page 17) 


president, Maryland 


discuss 
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INDISPENSABLE TO EVERY LIFE AGENT 


Two Companion Pocket Publications 
Unequalled as Canvassing Documents 


THE STANDARD WORK ON PREMIUM RATES AND POLICIES 


The Handy Guide 


Premium Rates, Applications and Policies 
THIRTY-FOURTH ANNUAL EDITION, 1925 


Presents complete premium rates and policy forms of 181 
companies. 

THE Hanpy GuInE gives the facts concerning premium rates, 
surrender values, policies and applications of the active life 
insurance companies of the country. 

The book being alphabetically arranged, is self-indexing, and 
all of the matter relating to any one company is grouped to- 
gether. The volume also contains annuity rates, reserves upon 
various mortality tables and rates of interest, etc. 

Its value to every progressive agent is incalculable. 

In the many years of its publication THE HANDY GuIDE has 
maintained the highest reputation for reliability and complete- 
ness, 

Price, in flexible binding, $4.00 
Price, with thumb index, $4.35 


Vest Pocket 
Life Agents Brief 


1925 EDITION 


A most convenient work on premium rates, dividends, net 
cost, cash values and policy provisions. 

Premium rates for 138 companies shown at a glance. All 
companies listed under each age. 

Dividends and Average Yearly Cost for 5 and 10 Year 
Periods. A valuable series of tables, showing dividends paid 
year by year for a period of ten years and the average yearly 
cost for both five and ten year periods. The schedule covers 
Ordinary Life, Twenty-Payment Life and Twenty-Year En- 
dowment policies issued at ages of 25, 35, 45 and 55. The 
arrangement of the tables admits of an instant comparison of 
dividends to policyholders and net cost, making it invaluable 
to the agent when comparing the figures of two or more com- 
panies. 

This edition of the Lir—E AGENTS BrRisF also presents, in 
compact form, the amount of annual dividends per $1,000 of 
insurance paid in the year 1925 on the three leading forms of 
policy contracts, viz.: Ordinary life, twenty-payment life, 
and twenty-year endowments, issued during a period of five 
years. The dividends are given for ages at entry of 25, 30, 
35, 40, 45 50, 55 and 60. By a concise form of arrangement 
the figures are shown in immediate contrast with the premium 
charged, so that the determination of the net cost is easily 
arrived ac. 

In the 1925 edition are presented in detail, Industrial 
Rates, lists of companies transacting sub-standard business, 
and companies accepting business in connection with bank 
deposits. 

The LirE AGENTs BrIeEF also shows a record of deferred 
dividends and group insurance and United States war insur- 
ance rates. 

Policy provisions clearly indicated for all companies under 
appropriate headings, including military and naval service 
clauses, disability and double indemnity benefits. 

Net costs shown for ten years and fifteen of actual experience. 
No estimates or guesswork. 

Cash values presented in most comprehensive form. 

The best and most inexpensive book for agents. 


Price, in flexible binding, $2.00 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 


THE LEADING FIRE COMPANY 
OF THE WORLD 





INSURANCE 


COMPANY 
LIMITED 













We have something to offer in the way 


of a general agency that is very attractive | 


to find with an old, conservative life com: 4 a 


pany. It will pay anyone interested to in- | 
vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 




















Wilmer L. Moore, President 


LOUISIANA — KENTUCKY — TEXAS — TENNESSEE 


WANTED GENERAL AGENTS. We are prepared to give 
attractive general agents’ contracts in the above States to 
men of experience, proven success, character and some financial 
worth, possessing executive ability and energized initiative. 


The Southern States Life Insurance Company 
Atlanta, Ga. 





————, 











bt 





May 21, 
——_— 


STATE 


Joseph H 


LACK 


James R. | 
tees Slov 
tinue 


[B 


Unca, » 
Miller of L 
Insurance 
York at the 
organization 
May 15 ane 
were Frank 
Gardner of 
Hegeman of 
Alexander J 
Saunders re 

All of Fri 






i) 


ote 







a fe eae 
SSeS 


?. 
7 


= 






== 


LR) SR, SSR) SR { SE 2 


RSS 











ursday 


Jib 











May 21, 1925 








Fire Insurance 








———— 


STATE FEDERATION MEETS 


h H. Miller Heads New York 


Josep Body 





LACK OF INTEREST UP STATE 





James R. Garrett Finds County Commit- 
tees Slow to Act—L. A. Wallace Con- 
tinues as Head of Executive 
Committee 


[By a Staff Correspondent] 


Unica, NEW York, May 16.—Joseph H. 
Miller of Utica was elected president of the 
Insurance Federation of the State of New 
York at the eleventh annual convention of that 
organization held at the Utica Hotel, Utica, 
May 13 and 16. The vice-presidents elected 
were Frank P. Tucker of Albany, Frank L. 
Gardner of Poughkeepsie, and A. Clarence 
Hegeman of New York. The new treasurer is 
Mexander J. Young of Albany. Leonard J. 
Saunders remains in office as secretary. 

All of Friday, the first day of the convention, 


JosepH H. MILLer 








LIFE INSURANCE TRUST 


Is it a good thing for the proceeds of life 
insurance policies to be handled In Trust? 


Life insurance companies and their agents are interested in the welfare of the Beneficiary, as 
well as the insured during his life. Where arrangements have been made for the insurance to be 
paid ia a lump sum, it is manifestly a good thing for the Beneficiary to have the money cared 


for In Trust. 


Almost every lawyer, banker and business man knows of cases where insurance money left for 


wife and children has been dissipated. 


One method is to have payments made by Annuities or Monthly Installments. 


Do you want yours to take this route? 


Another 


satisfactory arrangement is to have the money go into Trust, administered through a reliable 


Trust Company or Bank Trust Department. 


This subject is fully treated in the John Hancock book entitled “Estate Conservation and Life 
Insurance Trusts’’ which will be sent on request. 


Over Sixty Years in Business. 


3,500,000 Lives. 


was given over to a golf tournament at the 
Yahnandasis Golf Club. Luncheon was served 
at the club house. , 


In the evening the annual banquet was held 
at the Utica Hotel. Frank P. Tucker, John T. 
Hutchinson, secretary of the Insurance Fed- 
eration of America; John Duffy of the Utica 
Chamber of Commerce; Willet R. Bowen, re- 
tiring president of the Federation, and Frank 
J. O'Neill, vice-president of the Royal In- 
demnity Company, were the speakers. Mr. 
O’Neill made an inspiring address, outlining 
the fallacious arguments used by the pro- 
pounders of State and government insurance, 
and giving sound counter arguments opposing 
this invasion of private business. Mr. O’Neill 
pointed out that the most effective combative 
measures were close organization and carefully 
prepared material for the education of the buy- 
ing public. 

Saturday morning was devoted to the busi- 
ness sessions of the meeting, L. A. Wallace of 
New York presiding. Reports were made by 


the chairmen, respectively, of the executive 
committee, committee on county activities, and 
by the treasurer and secretary. 

Mr. Wallace outlined the accomplishments 
of the Federation during the past year, and 
urged greater co-operation during the year to 








Head Office: 709 Sixth Avenue, New York 


Now 
Insuring Over Two Billion Dollars on 





Lire INSUERNEE COMPA 


OF BOsTOMm, MassacnusErts 





come. James R. Garrett of New York com- 
plained of the apparent lack of interest of the 
various county chairmen, and recommended 
that a new chairman of his committee be ap- 
pointed from upper New York State who could 
keep in closer touch with the county chairmen 
and thereby stimulate a greater interest in 
Federation activities. 


Secretary Leonard L. Saunders read a very 
interesting report, appearing elsewhere in this 
issue, on the work of the Federation during 
the year. 

L. A. Wallace of New York was reappointed 
chairman of the executive committee. This 
committee is composed of the following: 
Charles Bellinger, New York; Floyd N. Dull, 
New York; John A. Eckert, New York; 
James R. Garrett, New York; Edward L. 
Haskell, Oneida; Frank J. O’Neill, New 
York; John S. Turn, New York; H. H. Wads- 
worth, Syracuse; Edgar M. Griffiths, Albany; 
D. G. Luckett, New York; Willet R. Bowen, 
Syracuse; Fred G. Noxsell, Buffalo,.and John 
J. McGinley, New York. 

New directors elected were Wellington 
Potter, Rochester; William W. King, Malone; 
David A. Terbush, New York; Paul Ruther- 
ford, New York; Lawrence T. Gilroy, Utica, 
and W. G. Falconer, New York. 





Organized 1859 


NATIONAL LIBERTY 


INSURANCE COMPANY OF AMERICA 


Western Dept., 207 North Michigan Blvd., Chicago 


Losses paid since organization over 62 millions, 


DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 


# INSURANCE ISSUED 





Fire Automobile 
Tornado Windstorm 
Rent and Rental Values 
Explosion and Riot 
Use and Occupancy 
Sprinkler Leakage 

















LIBERTY AGENT THE MOST WIDELY ADVERTISED INSURANCE 





Tourist Baggage 





MAN IN HIS HOME TOWN. _ THINK IT OVER! 
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LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL a 
NEAL BASSETT, President JOHN KAY, Vice-President A. H. HASSINGER, Secretary WELLS T. BASSETT, Secreta 
JANUARY Ist, 1925, STATEMENTS y 
FIREMEN’S INSURANCE COMPANY OF NEWARK, Organized 1855. 
ASSETS LIABILITIES CAPITAL NET SURPLUS SURPLUS POLICYHOLDERS 
$15,123,531.91 $8,536,871.80 $3,000,000 ‘ $3,586,660.11 $6,586,660.11 
THE GIRARD FIRE AND MARINE er CO., Organized 1853 
$5,474,032.20 $3,213,098.14 $1,000,0 $1,260,934.06 $2,250,934.06 
MECHANICS INSURANCE Co. OF PHILADELPHIA, Organized 1854 
$4,175,490.93 $2,575,127.95 $60) $1,000,3€2.98 $1,600,362.98 
NATIONAL-BEN FRANKLIN FIRE, Sree CO., Organized 1866 | 
$5,252,813.31 $3,751,385.75 1,000,000 $501,427.56 $1,501,427.56 
HEAD OFFICES: NEWARK, N. J. PHILADELPHIA, PA. PITTSBURGH, PA, | 
DEPARTMENT OFFICES Paar a 
Western Department, CHICAGO, ILLINOIS, WAITE BLIVEN, Vice-Pres. and Manager. Pacific Department, SAN FRANCISCO, CAL., W. W. and E. G. POTTER, Managers 
General Agents for Southern Territory: | 
Florida, Loren H. Green, Jacksonville; Maryland, Poor & Alexander, Baltimore; Texas, Cravens, Dargan & Co., Houston, | 
LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL | 
































FIRE ASSOCIATION of Philadelphia 


Organized Sept. 1, 1817. Incorporated March 27, 1820 
Charter Pe1 petual 

MEIN oo oie dik ois 2st. ss wa oleinreeisie ee $3,000,000.00 

NNR 8 56 iano s6gwis wiecsic- a njawwieeissie.s os) 5 20,504,644.35 

Reserve and other Liabilities...... 10,299,314.26 

ee ree ore 7,205,330.09 

Surplus to Policy Holders......... 10,205,330.09 


J. W. COCHRAN, President. 
W. L. MAIL LOT, Vice-President. 
M. G. GARRIGUES, Secretary and Treasurer. 
j). T. McKALE, Assistant Secretary. 
EDWIN S. GAULT, Assistant Secretary. 
E. R. DANIELS, Assistant Secretary. 














C. BE, Clarke, President J.R Anthony, Jr. Secretary 
‘CAPITAL STOCK, $206,700 00 


PENINSULAR CASUALTY COMPANY 


General Offices: Physicians Building, Jacksonville, Fla, 
Accident and Health Insurance Commercial and Industrial 



































EVERY INSURANCE MAN 


Who travels as Solicitor, Auditor, 
Inspector or Adjuster is 


ELIGIBLE 
TO THE 


lowa State Traveling Men’s Association 


“Oldest and Best’’ 








Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to August |, 1925, for $2.00 
Write tor Application Blank 
H. E. REX, Sec’y=Treas. DES MOINES, 10W~s 











7 HAMPTON ROADS 


FIRE 4% MARINE 
Insurance Company 


NORFOLK, VIRGINIA 


Address Home Office For Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY GEORGE A. MoRiN, 
President Vice-Pres and Managing Under. 
Secretary Fire Dept. 




















Oreat American 
Insurance Company 


om New Pork =o 


Your 
Company Company 


i a 





INCORPORATED - 1872 


i ae” 1, 1925 


$12, .500, 000.00 


SERVE FOR Poy OTHER LIABILITIES 


21. .338, 962.19 


ET SURPLU 


14, 337, 235. 32 
48,176.197.51 


LOSSES PAID POLICY HOLDERS 


$164,897,335.64 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$26,837,235.32 


Home Office, One Liberty Street 


New York Gity 


WESTERN DEPARTMENT PACIFIG DEPARTMENT 
C. R. STREET, Vice-President GEORGE H. TYSON, Gen’! Agent 
". L. LERCH, Manager 210 Sansome Street 

310 S. Michigan Ave., Chicago, III. San Francisco, California 


BOSTON OFFICE 
ROGERS & HOWES, Managers, ! Liberty Square, Boston, Mass. 


MARINE DEPARTMENT 


NEW YORK—Wium. H. McGee & Go., General Agents, 15 William Street 
SAN FRANCISCO— George L. West, Manager, 220 Sansome Street 
CHIGAGO— Wm. H. McGee & Co., Gen’! Agts., Insurance Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 
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Insurance Advertising Conference 
(Continued from page 13) 

President J. Victor Barry of the Metro- 

yn Life will attend the convention. 

An invitation to be present has been extended 

K. Woodbridge. president of the Dicta- 


ce- 


to Cs 

hone Corporation, and recently elected presi- 
of the Associated Advertising Clubs of 
¢ 


the W orld. 
OTHER Topics 
Arthur Freeman, chairman of the board of 
directors of the Window Display Advertisers 
Association, a former advertising manager of 
two of New Yous largest department stores, 


will speak on “Applying Department Store 
Merchandising to the Sale of Insurance.” J. 
\. Price of Pittsburgh, and a leading bauk and 
insurance advertising man of that city, will 
speak on “Is Life Insurance Ready fer Big 


Teague Advertising?” \V. 1... Barnhart, special 
ales director of the National Surety Company, 
will discuss “New Salesmanship Ideas.” 
“Insurance News from the Daily 
paper” will he the subject ot a talk to be given 
by H. S. Crawford, of the 
Tournal of Commerce, New York. C. I. Hitch- 
cock, president and general director of the In- 
surance Field, will discuss a companion tatk. 
For the better education of the members the 
program 1s divided into general and group ses- 


News- 


insurance editor 


sors. The general sessions will be conducted 
on Monday morning, June & and Tuesday 
afternoon, June 9. Group sessions will be held 
on Monday afternoon and Tuesday morning, 
and Wednesday will be devoted to a general 
and executive business session. 


Weather, Crop and Social Insurance 

Col. John P. Finley. of the Na- 
tional Storm Insurance Bureau, New York, has 
gotten out a little booklet entitled ‘Weather, 
Crop and Social Insurance in the United States 
Through Climatological Investigation.’ Col. 
Finley has been studying weather conditions as 
an officer of the United States Government for 
many years, and since 1880 many of his pro- 
papers, books, articles, monographs, 
charts, graphs, and lectures upon topics con- 
nected with the weather have been published by 


manager 


fessional 


the United States Weather Service, the Na- 
tional Bureau of Statistics and scientific so- 
cieties, magazines, etc. His various publica- 


tions deal with many phases of weather condi- 
tions, those published by National Storm 
Insurance Bureau, during the past five years, 


the 


dealing largely with windstorms and rainfall. 


The booklet also contains divisions relating to 
Underwriting Weather, Crop and Social Haz- 
ards, Rating and Classification, and Classifica- 
tion of Weather Hazards. 


Cutting the Cost of Auto Insurance in 
Half 


Some of the favorable comments upon H. A. 
Bayern’s book, Cutting the Cost of Auto In- 
surance in Half, which is published by The 
Spectator Company, are as follows: 


It is worthy work, and thought-provok- 
ing. It “sells” the idea of auto insurance 
thoroughly and in a dignified fashion without 
perpetually shrieking buy! buy! buy! 

[ wish I could place the book in the hands 
of every auto-owner in the State, and, through 
some special process of magic, make each and 
every one of ’em read and digest it—Treve 
Collins. 

[ can think of no changes at the present 
time which would improve it in any way. The 
hooklet seems to be quite complete in every 
detail and has the unusual distinction of being 
quite clearly written so that it is understand- 
able by the average layman. As a rule insur- 
ance matters are Greek to most people who 
are not in the’ business and the work which 
you have done in connection with this particu- 
lar advertising is quite illuminating —Rexford 
Crewe, Maryland Casualty Company. 

[ want to congratulate you on producing 
such an extremely interesting and instructive 
piece of advertising matter. I can truthfully 
say that it is the best thing in its line I have 
ever read.—H. Sherwood Young, United States 
Casualty Company. 

We have read it carefully, and we think 
it a very complete pamphlet not only for in- 
dividual assureds, but also for sub-agents and 
brokers —McManus & Kennedy, Hartford. 

Cutting the Cost of Auto Insurance in Half 
demonstrates the great importance to automobile 
owners of carrying adequate automobile insur- 
ance of all kinds, and was written and com- 
piled by a specialist in automobile insurance. 
Agents and brokers, by its judicious distribu- 
can awaken their in- 
terest and induce them to pur- 
chase the types of protection they 
ought to have, and in greater amounts than is 
Numerous photographs of newspaper 
the numerous arguments 
and enable the 
who carries a copy with him to clinch 
The price of this valuable little book 
is $1 in paper binding, and $1.50 in flexible bind- 


tion among car owners, 


more easily 


various 


common. 
clippings drive home 
for ample insurance, agent or 
broker 
sales. 


ing, with liberal discounts on quantity orders. 


OFFICE MANAGEMENT PRINCIPLES 
AND PRACTICE 
The Importance of Clerical Work, and the 
Best Methods of Controlling and 
Standardizing Same 


A new book, written by W. H. Leffingwell, 
and published by The A. W. Shaw Company, 
will prove very interesting to all having to do 
with the administration of insurance companies 
of all classes, as well as other business con- 
cerns. This book emphasizes the importance 
of clerical work; discloses some of the waste 
in such work as now carried on; demonstrates 
the universalism of the principles of scientific 
management; shows that each office presents 
individual problems, and illustrates principles 
governing, controlling and standardizing the 
office work. 

Some of the subjects which are treated 
length, and with numerous sub-divisions, ‘in 
this valuable work, are the following: Con- 
trol: Standardization Fssential to Control: 
The Value of a Standard; Scientific Analysis: 
Relation of Office to General Business; Routine 
of Operation Essential to Control; The Forma- 
tion of Routines; Comparable Units for the 
Measurement of Work; Standardization of the 
Plant; Planning and Scheduling; Accounting 
—a Record of the Progress: Standardization 
of Physical Conditions: Light, Heat and 
Ventilation; Arrangement; Standardization of 
Equipment and Materials; Office Machinery; 
Standardization of Methods: Opening and 
Distributing the Mail; Recording and Book- 
keeping: Filing and Indexing Methods; Type- 
writing Allied Operations. 

The topics just mentioned will indicate in a 
general way the broad scope of this service- 
able book for office managers, which contains 
850 pages, and is plentifully illustrated where 
necessary to elaborate the ideas presented 
the text. A vast amount of information neces- 
sary to the best and most economical manage- 
ment of an office is contained in this excellent 
work, which is thoroughly indexed and sub- 
stantially bound. It sells at $5 per copy and 
may be ordered through The Spectator Co. 


and 


Opens Offices in South Dakota 
The Underwriters Adjusting Company, of 
Chicago, has announced the opening of a 
branch office in Sioux Falls, S. D. This office 


will be in charge of L. M. Dawis, who has 
been on the staff at Kansas City and Des 
Moines. 
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MEASURES OF SERVICE 


New York Life Insurance Company 


A purely mutual Life insurance company is strictly a service company. It is not founded 
to make money, although its founders and managers may properly receive compensation 
in proportion to the value of their labors in making the company serve its members and the 
public. The New York Life has been serving its policy-holders and the public for eighty 
years. It has become a very large Company—the third largest life insurance company in 
the world, and the largest life company not doing industrial insurance. A large life company 
is more important than a small company only because it does a greater service, or does it 


better. 
THERE ARE MEASURES OF THE SERVICE 
which a life insurance company does. We propose to set forth in order, from time to time, 
twelve measures of service of the New York Life Insurance Company. 
THE AMOUNT OF DEATH CLAIMS PAID 


is the first and greatest measure of the service done by a life insurance company. If men 
did not die prematurely—before they expect to and before the work they set out to do is 
done,—there would be no field for life insurance. A life insurance company does many other 
beneficent things—by-products, so to speak—but the payment of death claims is the greatest 
single service a life company renders to the community, and the amount of such claims is 


THE FIRST MEASURE OF ITS SERVICE 
The amount of Death Claims paid by the New York Life in 1924, was 


$38,021,347.02 


The ages at which these insured persons died, and the amounts insured at the different 
ages, were as follows: 


Age at Death Lives Insurance 
30 Years of age and under.................. 924 $2,292,434.67 
Between 30 and 40 years.................... 1,536 4,935,079.56 
Between 40 and 50 years................... 2,358 9,841,418.23 
Between 50 and 60 years.................... 2,843 11,223,884.43 
ee ri pigs, ew nna cadic naa 3,120 9,728,530.13 





10,781 $38,021,347.02 


Included in above are 1,074 women insured for $1,893,941.21 


Heart disease, cancers and tumors, and accidents were the causes of over-one-third of 
the total number of deaths. 

During 1924 the Company declined 22,000 applicants who applied for over 79 millions 
of insurance. They delayed insuring until they were uninsurable. 

A life insurance policy paid at death does one or more of these three things: 

1. It provides an estate if the insured has none and increases it if he has one. It keeps 
the home and educates the children. 

2. It provides capital to keep a business going. 

3. It provides ready money needed for the Federal Estate Tax, the State Inheritance 
Tax, and the cost of administering the estate, and so prevents the forced sale of securities. 


Amount paid by the NEW YORK LIFE in DEATH CLAIMS in 80 Years over $790,000,000 


Not a Commodity—But a Service 
DARWIN P. KINGSLEY, President 
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WILLIAM ALEXANDER’S 
NEW BOOK 





Income Insurance for Family 
Protection 





INVALUABLE WORK FOR AGENTS 
Advantages of Income Insurance for Both 
Beneficiaries and Agents Are Clearly 

Set Forth 


William Alexander’s latest book, entitled 
Income Insurance for Family Protection, has 
just been published by The Spectator Company. 
It sets forth the benefits of income insurance 

of all kinds in a novel way, first explaining 

why it is the safest and best form of protec- 
tion for the family, and then showing why it 
is most advantageous also for the agent. 

This excellent book is of great value to 
agents who have been selling income insurance, 
and to those who have not yet profited by the 
advantages offered by the sale of this type of 
protection. 

It is generally recognized that the main ob- 
jection to lump sum payments of insurance is 
the lack of experience in the making and main- 
taining of investments on the part of most 
women. If they have a considerable sum of 
money left them, which must be invested safely 
to produce reasonable income, they are likely 
to follow injudicious advice or purchase securi- 
ties that appear to be safe but are not, or 
which are good when bought but deteriorate 
in value in consequence of unfavorable condi- 
tions or imprudent management. Of course, 
there are the other well known dangers in this 
connection, such as the investment of funds in 
speculative ventures; or the squandering of 
money because of lack of realization of the 
necessity for conservation, or the risk of loss 
through the operations of  get-rich-quick- 
sharpers. 

In other words, the lack of specific training 
in investing and caring for capital on the part 
of most women is a difficulty in the way of 
making safe provision for their future, but 
this is largely overcome by means of income 
insurance. 

The book, Income Insurance for Family 
Protection, after showing that income insurance 
is the best for the family, proceeds to demon- 
strate the fact that it is also best for the agent. 
It enables him to increase the volume of the 
insurance he writes, at the same time lessen- 
ing the liability to lapse, and paving the way 
for the writing of additional insurance in the 
future. It is well calculated to strengthen the 
reputation of the agent by giving satisfaction 
to his clients, and it also results in his increas- 
ing his earnings. It is clearly demonstrated 
that the agent who fails to offer income in- 
surance for family protection throws away an 
opportunity of extraordinary value. 

The book has three useful supplementary 
chapters. In the first of these all the argu- 
ments in favor of income insurance are brought 
together in concise form. 

In the second, a compact list is given of the 
reasons why the agent who advocates income 


insurance in appropriate cases will make more 
money than the agent who offers only insurance 
payable in a lump sum. 

The third supplementary chapter embraces 
the most complete list of selling points in favor 
of income insurance ever gathered together. 

Every life insurance agent can profit by the 
information and suggestions contained in In- 
come Insurance for Family Protection, which 
is worth its cost many times over. Every life 
agent ought to purchase this new book. Its 
price is $1.50 per copy in substantial cloth 
binding. 


ELECT OFFICERS 


Brooklyn National Life to Be Headed by 
William R. Bayes 


At a meeting of the stockholders of the 
Brooklyn National Life Insurance Company 
held last week, Judge William R. Bayes was 
elected president. Mr. Bayes, who is a former 
county judge, has been the leader in organiz- 
ing the company and it was expected that he 
would become its president. 

Arthur S. Somers, president of the Brook- 
lyn Chamber of Commerce and a member of 
the Board of Education of New York city, 
was elected first vice-president. Meier Stein- 
brink, a prominent Brooklyn attorney and a 
trustee of the Greater New York Savings 
Bank, was elected second vice-president. 
George W. Baker, president of the George W. 
Shoe Company, becomes third vice- 
president. ExCongressman Frederick W. 
Rowe, president of the Bridge 
Three Cent Line and a trustee of the Dime 
Savings Bank, of Brooklyn, was elected treas- 
urer. Hunter L. Delatour, another well-known 
Brooklyn attorney, becomes secretary. 

It has become known that all the organ- 
izing expenses and attorney fees will be met 
by the organizers of the company, so that it 
will start business with its capital and sur- 
plus, which will amount to $200,000 and $300,- 
000 respectively. The company will employ an 
experienced life insurance executive to take 
charge of the conduct of its business, and will 
also have an actuary, although it is unusual 
for a new company to have the full services of 
an actuary during its early years. 

The company being the first to be organized 
and to maintain its head office in the rapidly 
growing Borough of Brooklyn in over 60 years 
and being backed by men of such influence 
and ability, is expected to acquire per se a 
substantial amount of high-class business at a 
low cost in a short time after starting business. 


3aker 


Manhattan 


Federal Companies Meet 


The agents of the Federal Savings and In- 
surance Company, the Federal Mutual Life In- 
surance Company and the Federal Automobile 
Insurance Association, all of Indianapolis, are 
holding their thirty-sixth anniversary conven- 
tion at the Severin Hotel, in that city, this 
Sessions will be held Tuesday, Wednes- 
The Dunlap Club, named 
in honor of President J. R. Dunlap, meets 
Tuesday. 


week. 
day and Thursday. 





NEW YORK LIFE 
PROMOTIONS 


J. C. McCall and Walter Buckner 
Become Vice-Presidents 








L. SETON LINDSAY HONORED 





Becomes Second Vice-President — Suc- 
ceeded as Superintendent of Agencies 
by Charles H. Langmuir 
Following a meeting of the board of direct- 
ors of the New York Life Insurance Company 
last week a number of promotions among the 
official staff were announced. Two new vice- 
presidents were elected and the resignation of 
Vice-President Rufus W. Weeks, who has 
served the company for fifty-eight years, was 
accepted. John C. McCall and Walter Buck- 
ner were promoted from second vice-presiden- 
cies to vice-presidents. L. Seton Lindsay, 
superintendent of agencies, was elected second 
vice-president and his place will be taken by 
Charles H. Langmuir, who has been assistant 
superintendent of agencies. Alfred L. Aiken, 
formerly governor of the Federal Reserve 
Bank of Boston, was also elected a second 

vice-president. 

Mr. McCall and Mr. Buckner both served in 
their former capacities for sixteen years and 
have both been prominent in the company’s 
affairs and in the life insurance world during 
that time. L. Seton Lindsay entered the ser- 
vice of the company as a junior clerk in 1898 
in the London office. He rose through the 
various offices of the company and was ap- 
pointed superintendent of agencies in 1912. 
He has taken a leading part in the Association 
of Life Agency Officers, having been chairman 
two years ago. 

Mr. Aiken is well known in Boston both in 
banking and in building circles. He was at one 
time president of the National Shawmut Bank 
of Boston and was previously connected with 
a savings bank in Worcester. In 1917 he was 
elected to the Board of Directors of the New 
York Life. Meantime he had been notably con- 
nected with the planning and building of sev- 
eral offices in Boston and his experience and 
ability in that line led President Darwin P. 
Kingsley to ask him to undertake charge of 
the construction of the company’s new home 
offices, which will be erected on the site of 
Madison Square Garden. 

In accepting the resignation of Mr. Weeks 
from executive duties the Board asked him to 
continue as consulting actuary. The resigna- 
tion from the Board of David R. Francis, of 
St. Louis, who has been a member since 1906, 
was accepted in view of his advanced age. 


J. Roy Kruse Heads California State Life 

J. Roy Kruse, formerly first vice-president 
of the California State Life Insurance Com- 
pany, has been elected president of the com- 
pany to succeed Marshall Diggs, recently 
deceased. D. I. Wait, formerly second vice- 
president, becomes first vice-president, and J. 
R. McKissick, formerly third vice-president, 
becomes second vice-president. 
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[Just Published] 


A FINE NEW WORK 
FOR LIFE INSURANCE AGENTS 


INCOME 
INSURANCE 


FAMILY PROTECTION 


By 
WILLIAM ALEXANDER 


This new book is COMPLETE IN 
ITSELF, but excellently supplements 
the 


ALEXANDER EDUCATIONAL 
SERIES 
FOR LIFE UNDERWRITERS 


It is of inestimable value to under- 

writers who since its introduction by 

the companies have intelligently 
advocated 


INCOME INSURANCE 


and will be exceedingly useful to 

agents who have heretofore neglected 

a great opportunity by failing to offer 
this kind of insurance. 


WHY IS INCOME INSURANCE THE 
BEST PROTECTION FOR’ WOMEN 
AND CHILDREN? 


WHY IS IT THE MOST REMUNER- 
ATIVE FOR AGENTS? 


The reasons are clearly stated in this 
illuminating book. Certain popular 
fallacies are exploded and dangerous and 
insidious perils which are guarded against 
by Income Insurance are described. 


This excellent book also contains several 
very useful supplementary chapters. 
One brings together in concise form all 
the arguments on Income Insurance. 
Another explains why the agent can make 
more money by advocating Income 
Insurance than by offering lump sum 
insurance exclusively. Still another con- 
tains the most complete list of SELLING 
POINTS ever gathered together. 


INCOME INSURANCE 


Contains nearly one hundred and fifty 
pages of exceptionally valuable informa- 
tion for Progressive Life Underwriters, 
and is substantially bound. 


Price, per copy, $1.50 


Prices in wholesale quantities will be 
quoted on application. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: Publishers 135 William Street 
insurance Exchange NEW YORK 











FIREWORKS IN WISCONSIN 


W. Stanley Smith and H. L. Ekern in 
Controversy 


W. Stanley Smith, Commissioner of Insur- 
ance of Wisconsin, has written a letter, dated 
May 12, to H. L. Ekern, attorney-general, in 
which he challenged the propriety of Mr. 
Ekern’s having appeared before the Senate 
Comunittee of the Whole on April 29 in opposi- 
tion to the big insurance codification bill. This 
letter was given to the press by Commissioner 
Smith, and Mr. Ekern promptly countered by 
sending a telegram to all newspaper agencies 
cperating in Madison reading as follows: 

Letter dated May 12, signed W. Stanley 
Smith, addressed to me, and which I am in- 
formed has been given to the press for publi- 
cation today, and which insinuates that in ap- 
pearing hefore the Senate Committee of the 
Whole Apnil 29, I acted as a lobbyist and as a 
representative of insurance interests is false 
and libelous and publication carries responsi- 
bility. 

The accusative letter not only set forth Mr. 
Smith's opinion of Mr. Ekern’s action, but re- 
ferred to his appearances before the National 
Convention of Insurance Commissioners and its 
committees, in connection with which Mr. 
Smith claims that Mr. Ekern represented cer- 
tain insurance interests. He also mentions in 
his letter payments made by insurance organ- 
izations to the law firms of Ekern, Mevers & 
Janisch, Chicago, and Fkern & Meyers, Madi- 
son and Chicago. 


Mapison, Wis., May 18.—Declaring that he 
welcomed an investigation, and holds himself in 
readiness at all times to furnish any informa- 
tion which the Senate may desire, Herman L. 
Ekern, attorney-general, directed a letter to the 
Senate on Friday, in which he stated that his 
firm quit representing Wisconsin insurance 
companies when he became attorney-general of 
the State. The statement is a complete re- 
joinder to the Smith letter which was printed 
in the Assembly journals on Thursday. Be- 
cause the big msurance bill around which the 
controversy hinges is pending in the Senate, 
Mr. Ekern directed his communication to the 
Senate, inviting a full investigation. 

Investigation of the charges which have been 
made by Insurance Commissioner \W. Stanley 
Smith against Herman L. Ekern, attorney- 
general, will be given an airing before a special 
committee appointed in the Senate on lriday. 
The committee has already started its investi- 
gation. Appointment of the committee fol- 
lowed a message by Atorney-General Ekern in- 
viting the Senate to investigate the charges. 
Previous to this Commissioner Smith had made 
a2 similar suggestion. Coincident with the an- 
nouncement of a committee to investigate the 
charges by Smith comes the announceiment of 
the committee recommending the big insurance 
codification bill for indefinite postponement. 


Increases Limits 


M. Albert Linton, vice-president of the 
Provident Mutual Life Insurance Company of 
Philadelphia, announces that, commencing 


20 


— 


— 


June 1, the present limits of life ing 
the company will be greatly increased, Tl 
limits on single premium life and endowmen 
policies will be 50 per cent greater than th 
new limits for regular life and endowment i 
cies. Disability insurance limits will remain 
as they now stand for the present. tn 
augmentations have been-made possible through 
reinsurance negotiations. The new limits a 
men and women at ages 14 to 65 range from 
$20,000 to $50,000, reaching a maximum for 
men at ages 25 to 50 of $200,000. Term in- 


surance fluctuates at ages 16 to <= from $2 


Urance fy 


000 to $50,000, reaching «a maximum at 


> 


25 to 50 at $100,000. 


ages 


Philadelphia Life Men Elect 

A remarkable increase in the number of life 
insurance policies issued to Americans Within 
the next fifteen years was forecast on Thurs- 
day night by Justice William [. Shaff e 
Supreme Court of Pennsylvania nage 

A : address 
at the annual banquet of the Philadelphia As. 
sociation of Life Underwriters in the Beilevue- 
Stratford. 

Preceding the banquet, the association held 
its annual business meeting, at which Frederick 
G. Peirce of the Connecticut General was 
elected president for the coming year. 

In addition to the election of a new presi- 
dent, other officers for 1925 who were chosen at 
the business session are as follows: Vice- 
presidents, Charles TF. Gannon, Prudential: H. 
I. Rosenberger, Metropolitan, and F, I, 
Bettger, Tidelity Mutual: financial secretary, 
Neils M. Olsen, Jehn Hancock: corresponding 
secretary, D'Arcy Smith, Equitable of New 
York: treasurer, FE. H. Glenn, Mutual Benefit: 
directors, W. A. Smalley, N. E. Mutual: A. P, 
Shalet, Mutual Life: J. R. | Montgomery, 
Phoenix Mutual, and IT. M. Taylor, North- 
western Mutual. 

Opens New Branches 

The San Jacinto Life Insurance Company 
of Beaumont, Texas, has recently opened two 
new branch offices, one at Dallas, Texas, 
located at 1506 Santa Fe building, under the 
supervision of J. IF. Gilbert, agency director, 
and the other at Marshall, Texas, by J. P. 
Forsyth & Company. 

Death of James H. Riggs 

Cuicaco, Int., May 196.—James H. Riggs, 
superintendent of the health and accident de- 
partment of the Chicago branch office of the 
/Etna, died last Thursday after an illness of 
ten days. Mr. Riggs started with the /£tna 
s'X years ago as a special agent in Illinois. 





AGENCY 


For a company desiring either 
automobile or fire representation 
in Detroit. 


Address: A. L. BALSAM 
P. O. Box 353 ~— Detroit, Mich. 
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unlimited production. 


rights. 





Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








INCREASE IN LIFE BUSINESS 
Writings 12.8 Per Cent Greater in First 
Four Months of 1925 Than During 
Same Period in 1924 
The writings of new life insurance during 
the first four months of 1025 were 128 per 
cent greater than during the first four months 
of 1924, during which period the production 
materially exceeded the 


of new insurance 


amount written during these months of any 
preceding year. 

The establishment of this .ew life insurance 
record is shown by statistics forwarded to-day 
by the Association of Life Insurance Presi 
dents to the United States Department of Com- 
merce for official use. The statement combines 
the figures of 45 member companies, having in 
force 81 per cent of the total business outstand- 
ing in United States legal reserve companies. 

The new paid-for business—exclusive of ye 


vivals, increases and dividend additions—of 
these 45 companies amounted to $3,345,528,000 
during the first four months of this year, as 
against $2,905,876,000 during the same period 
Thus there is shown a gain of 


1925 


of last year. 
$379,652,000, or 12.8 per cent in over 


1924 for this period. 











A Record of Service 


The year 1925 marks the seventy-fourth 
anniversary of the Massachusetts Mutual 
Life Insurance Company. Ever since 
1851 this Company has furnished unex- 
celled life insurance protection at a low 
net cost and has maintained its record of 
unswerving loyalty to its policyholders. 
The years have brought wonderful 
growth and prosperity. To-day, as in the 
past, the whole personnel of the Com- 
pany is imbued with the spirit of service, 
a spirit that permeates the entire activity 
of the organization. 


JOSEPH C. BEHAN 
Superintendent of Agencies 

Massachusetts Mutual Life 
Insurance Company 


Springfield, Massachusetts 
Organized 1851 














There was established in 1925 a new high 
for each of these months. The new 
produced during 


record 
paid-for insurance each 
month was substantially greater than during 
the same month of 1924. The amount written 
in January was $753,014,000, an increase of 
cent; in February, 
$109,412,009, or 


$62,573,000, or 9.1 per 
increase of 


Lm > 2 + o 
$773,.145,000, an 
March, $902,874,.000, an in- 


16.5 per cent: in 
crease of $73,850,000, or 8.4 per cent, and in 
\pril, $015,.502,000, an increase of $131,817,000, 
or 108 per cent. 

Considering separately the different classes 
of insurance written during the four months, 
it is revealed that ordinary amounted to $2,- 


increase Of $203,188,- 


J10,441,000 In 1925, an 

020, or 9.2 per cent over 1924. Industrial 
amounted to $715,607,000 in 1925, an increase 
of $76,840,000, or 12.0 per cent over 1924. 


Group amounted to $212,948,000 in 1925, an in- 


crease of $99,091,000, or 87.0 per cent over 
1924. 


Life Counsel Meeting 

Fifty counselors of life insurance compan‘es 
gathered in Hartford last week to solve the 
current problems and questions confronting the 
various organizations they represent at a meet- 
ing of the Association of Life Insurance Coun- 
sel. It is estimated that twenty-five companies 
are represented. Executive Secretary Edward 
L. Kelly and Insurance Commissioner Howard 
P. Dunham welcomed the visitors on behalf of 
the State. Mavor Norman C. 
for the city and William A. BroSmith, of the 


Stevens spoke 


spoke for insurance companies. 
Allen, of the Mutual Life, pre- 


the [aust afternoon 


Travelers, 
Frederick L. 
session on 


sided during 


Thursday. It was for the most part largely 


social. 


Hardwick 
W. W. Hardwick, 
Hard- 


déed at his home here 


Death of W. W. 
RicHMoND, Va., May 20. 
senior member of the firny of W. W. 
wick, Walford & Co. 
on May 18. He was buried to-day from the 


the Holy Comforter, of 
Mr. Hardwick was 


I“piscopal Church o 
which he was a vestryman. 
57 years old, and established his agency in 1894, 
after some years’ experience in the local 
Alfriend & Son. His 


agency of Thomas L. 


son, Charles F. Hardwick, recently became as- 
sociated with him in business. A daughter 
married J. W. Heisse, general agent in Balti- 
more for the A®tna Life. 

Besides representing a number of fire and 
casualty companies, the office of W. W. Hard- 
wick, Walford & Co., holds a contract with 
the A®tna Life. 

Mr. Hardwick was prominent in the Rich- 
mond Fire Insurance Exchange, the Virginia 
Assocation of Insurance Agents, and the Rich- 
mond Life Underwriters Association. He was 
a Mason, a Knight Templar, and a Shriner. 


Detroit Life Elections 


At the annual, meeting of the Detroit Life 
Insurance Company last week, Judge Patrick 
Hi. O’Brien was chosen general counsel. of the 
company. Other officers were elected as fol- 
lows: President, M. E. O’Brien; vice-presi- 
dents, Frank H. Watson, Luther D. Thomas, 
John R. Walsh, Morris Fishman; secretary and 
treasurer, James D. Baty; actuary, Earl C. 
Wightman; medical director, Dr. Henry R. 
Carstens; assistant to the president, Homer 
In addition to these officers, all of whom 
the board of directors, the 
following directors were chosen: John Allen, 
Farle Brown, Lansing; Burt D. 
Cady, Port ITuron; R. F. Hoffmaster, Battle 
Creek; Herman Holmes, Crystai Falls; E. C. 
Mitchell, Houghton: Lette Shay, Ann Arbor. 

Judge O’Brien for many years was Circuit 
Judge of the Twelfth Judicial District in the 
Northern Peninsula. Since making his resi- 
dence in Detroit ke has beer associate counsel 
of the Detroit Life. Frank H. Watson, first 
vice-president of the company, will hereafter 
have charge oi its investment department. 

The directors declared the regular dividend 
of $2 per share on the stock of the company, 
The divi- 


Guek. 


are members oi 


Richmond; ‘J. 


heing the second dividend this vear. 
dend is payable June 1s. 

Presiderit M. E. O’Brien in his annual re- 
port showed $50,000,000 of business now in 
force in Michigan; assets of $4,500,000; sub- 
stantial increase in surplus accounts, and in his 
summary outlined the program of the company 
for further intensive cultivation of the Michi- 
gan territory, particularly in the city of De- 
troit, and plans for an expansion program in 
two other States. 


H. H. Putnam and H. M. Cutler Join In- 
surance Advertising Conference 
Leslie F. Tillinghast, chairman of the mem- 
bership committee of the Insurance Advertis- 
ing Conference, has announced the receipt of 
membership applications from Henry H. Put- 
nam, publicity manager of the John Hancock 
Life, and Harry M. Cutler, vice-president of 
the National 
Montpelier, Vt. 


Life Insurance Company of 


Actuarial Society Meeting 
The Actuarial Society of America is holding 
Hotel Astor, New 
An interesting 


its annual: meeting at the 
York, to-day and to-morrow. 


program has been arranged. 
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© by Victor A. Smith 
Issued Weekly in the Interest of the Agency Forces of 
Companies and General Agents 


Phe Insurance Sellegram is published in THE SPECTATOR in this form for the use of Companies and General Agents. Permission te copy 
circulate it among their Agency Forcer, as their own sales letter or house organ, will be granted upon request. one 





























Number Twenty-One Thursday, May 21, 1925. 


To Our Agency Force:- 


IN THESE MODERN DAYS OF PROGRESS, the use of "Household Machinery" 
is getting to be a very common thing. 


We started out a few years ago with the electric percolator; then 
came the electric iron; then, the vacuum cleaner and the electric 
washing machine and then - TO GO WITH IT - the electric ironer, or 
mangle. A big, hefty looking thing that PRESSES a sheet completely 
WITHOUT A FOLD, before the OLD FASHIONED "washer woman" could "SPIT 
ON HER IRON" to see if it was HOT enough. 


The MODERN residence basement these days LOOKS a good deal like a 
down town MODERN laundry- THE ONLY THING LACKING IS THE DELIVERY 
WAGON. This brings us to the REASON for this "SELLEGRAM" - 


IT'S THIS - we are prepared to write a policy to PROTECT against 
claims for DAMAGES arising out of INJURIES TO SERVANTS in the USE 

of electric washing and ironing machines and in OTHER domestic 
pursuits. The policy ALSO covers AGAINST damage to the PUBLIC ON OR 
ABOUT one's premises. The cost of the policy - WITH $5,000 AND 
$10,000 LIMITS - is $10.00 for THREE years. Submit your applications 
on a General Liability Application form. 


You CAN'T GET RICH writing the above. But it is ANOTHER item to 

add to the COMPLETE service you render your clients. It is EASY to 
write because it is CHEAP. THINK of it when you WRITE OR RENEW the 
Fire Insurance policy. A SUGGESTION to your Clients that you have it 
is about all that is NECESSARY to write it. 


These LITTLE items are the ones that KEEP business going; the ones 
that INCREASE volume; the ONES that keep you AHEAD of "Friend 
Competitor"; the ONES that place you UPPERMOST in the minds of the 
public as "THE LEADING, THE LIVEST AND MOST UP-TO-DATE INSURANCE MAN 
in town"; the ONES that MAKE the public THINK OF YOU when they 

WANT ANY KIND OF INSURANCE. 


JUST A LITTLE TIME DEVOTED TO SMALL ITEMS WILL PAY. TRY IT! 
Yours thoroughly, 
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N addressing the members of the Insurance 

Federation of Pennsylvania at Bethlehem 
this week, Charles R. Miller, president of the 
Fidelity and Deposit Company of Maryland, 
struck the keynote of the contract bond situa- 
tion when he said: “You know that, recently, 
the contractors have been finding fault with 
surety companies for bonding irresponsible bid- 
ders, and the sole blame for the demoralized 
condition in the contracting business is placed 
upon surety companies: I believe unjustly so. 
The surety companies have shown a disposition 
to co-operate, but they cannot go so far as to 
surrender either the conduct of their business 
or their underwriting to outsiders.” President 
Miller’s objection is well taken. There have 
been too many persons seeking to dictate the 
underwriting of insurance companies. The 
companies themselves know what risks they 
can or cannot accept, and no “outsider” should 
be permitted to interfere. 





HE New York Evening Graphic is follow- 

ing the example of the Chicago Tribune 
and other newspapers, and is offering an acci- 
dent insurance policy for $1. It is not neces- 
sary that the policyholder be a subscriber, and 
the coverage is offered to those between 15 and 
70 years of age. The blind, deaf and crippled, 
and those who have lost an eye or a limb, are 
excluded and the maximum value of the policy 
varies from $5000 to $500, depending on the 
class of accident. Weekly indemnity is limited 
to $10. The policy agrees to pay $5000 for 
death by accident while on railroad passenger 
cars, steamboats, street, subway or elevated 
cars; $2500 for death by accident while in taxi 
cabs, busses, auto stages and passenger ele- 
vators; $1000 for such death while in private 
passenger automobiles and horse-drawn ve- 
hicles, and $500 for accidental death to pedes- 
trians by motorcycles, bicycles, lightning, 
cyclone, tornado, collapsing walls and burning 
buildings. No medical examination is required. 
The policies are issued by the National Casu- 
alty Company, Detroit. 


LACERATED tear duct, which caused 

him to cry whenever he, attempted sky 
Writing, was the basis on which a Supreme 
Court jury at Mineola, N. Y., awarded $37,000 
damages to Charles Colyer against the Borden 
Farm Products Company. The plaintiff, who 
was formerly a commercial aviator, testified 





PLATE GLASS INSURANCE 


Conservative underwriting and care- 
ful selection of representatives have 
marked the transactions of the Lloyds 
Plate Glass Insurance Company, New 
York, and have made it the third largest 
carrier of this class of btisiness in the 
United States. The splendid results 
shown by this organisation are mainly 
due to the energy and foresight of Wil- 
liam T. Woods, president of the com- 
pany, and to his ability in surrounding 
himself with executives of like charac- 
ter. Asked for his views on the growth 
of plate glass insurance in this country, 
Mr. Woods said: 

“Some appreciation of the volume of 
casualty insurance now being transacted 
in this country may be gained. from the 
fact that in 1924 sixty leading American 
stock casualty companies wrote pre- 
miums aggregating $283,500,403 in auto- 
mobile liability and property damage, 
plate glass, burglary and theft, surety 
and workmen’s compensation lines. The 
growth of casualty writings has been 
extraordinary, and, naturally, plate glass 
insurance has exhibited a corresponding 


increase. In 1900 the seven leading com- 
panics carrying plate glass risks had a 
premium income from this class of 


$505,620; but in 1924 the plate glass pre- 
miums of the seven leaders totaled 
$7,140,308. This is an increase for 1924 
over 1900 of 1,342.3 per cent. New op- 
portunities plate glass insurance 
are constantly becoming apparent, and 
agents, general agents and brokers are 
finding the line a very profitable source 
of income.” 


for 











that his efficiency as a pilot had been impaired 
by the injury to his eye which had been sus- 
tained when an automobile in which he was 
riding was struck by a Borden truck. He also 
stated that an operation had failed to correct 
the defect. ‘This comes close to being the very 
latest thing in claims for damages, and the na- 
ture of the case and the size of the award 
should prove a warning to motorists to carry 
adequate public liability coverages. 
Mrs. W. Roy Mason Dies 

RicuMonpD, Va., May 19—Mrs. W. Roy 
Mason died at her home here to-day. She 
was the wife of one of the most widely known 
casualty men in Richmond. 
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PENNSYLVANIA FEDERA= 
TION MEETS 


Four Hundred Gather at Bethlehem 
for Twelfth Annual Convention 








W. M. GOODWIN ELECTED PRESIDENT 





Mayor Opens City to Federation Members 
—Code of Ethics Chosen by 
Committee 


By Loucuton T. SmitH 


The twelfth annual convention of the Insur- 
ance Federation of Pennsylvania was held at 
the Bethlehem hotel, Bethlehem, Pa., on 
May 18 and 19, with four hundred persons at- 
tending. 

With promises from Mayor James M. Yeakle 
of Bethlehem that the members of the Federa- 
tion would receive special consideration from 
the police of the city, and with offers of all 
the facilities of the city, the convention was 
made welcome. 

A. H. Buck, secretary of the Bethlehem 
Chamber of Commerce, in an address of re- 
ception, outlined the many industrial, civic, edu- 
cational and religious institutions in Bethlehem. 

S. H. Hadley, president of the Home Circle 
of Sharon, urged a true spirit of fraternity, 
and pointed out that the value of a convention 
does not lie in the spoken word but in the con- 
geniality and good spirit with which the meet- 
ing is conducted. 

Walter G. McBlain, president of the In- 
surance Federation of Pennsylvania, sum- 
marized the many achievements of the Federa- 
tion during the past year. He referred to the 
regrettable death of K. C. MacLean, president 
of the Federation, a year ago. The principles 
and ethics of the organization were expounded 
by Mr. McBlain, who emphahized the fact that 
the Federation had no desire to bar any persons 
from entering the insurance business but those 
whose actions would reflect no credit on it. To 
the contrary it had every wish to aid desirable 
persons in entering the business. He stated 
that he had made every effert to conduct the 
affairs of the Federation in the manner he 
deemed the late President MacLean would have 
wished, and heped that he had accomplished 
that purpose. 

H. E. Babcock, editor of The Federation 
News, entertained the members for several 
minutes with a series of amusing stories and 
witty remarks. Waxing for a few 
moments he said in part: 


serious 


As you all know, the Federation’s chief prob- 
lem, and, in fact, the one great menace of the 
(Continued on page 29) 
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ct $25 par value to be offered to stockholders — 


EDWIN ZEDLER’S PROMOTION 
New Secretary-Manager of the Northwest- 
ern Casualty and Surety Is an 
Experienced Executive 


Edwin Zedler, whose promotion to the duties 
of secretary and manager of the Northwestern 
Casualty and Surety Company, Milwaukee, was 
recently noted in the columns of THE SPEc- 
TATOR, iS an experienced insurance executive 
and is thoroughly familiar with the aims and 
operations of his organization, having been 
with the Northwestern ever since its inception. 

Mr. Zedler had served as secretary of the 
Northwestern until control of that company 
was sought by the Union Indemnity Company 
of New: Orleans, and:-he has the personal 





endorsement of President Moss of the latter 
institution. His appointment as manager was, 
therefore, in line with earned advancement and 
his friends are predicting a successiul career 
jor him in his new supervisory capacity. The 
photograph of Mr. Zedler, shown in this col- 
umn, is reproduced from a recent portrait. 


Drake University Gets Course in Work- 
men’s Compensation 

Des Mornes, Ja.. May 18—A new course 
of study in workmen's compensation will be 
offered at the summer session of the Drake 
University law school, Dean L. S. Forrest 
announces. 

The course is offered not only for the bene 
fit of seniors in the law school, and those who 
have acquainted themselves with the law of 
agency and torts, but for Iowa lawyers who 
wish a thorough knowledge in the law and pro- 
cedure of the employer's liability, not only 
under the Towa act but under typical Stat 
statutes, Dean Forrest said. 


Stockholders Approve Metropolitan Casu- 
alty’s Increased Capital 
Metropolitan Casualty 


Stockholders of the 





Insurance Company, meeting at the home office 
in New York city last Friday, voted approval 
ef the plan to increase the company's capital 
from $1,000,000 to $1,500,000. This will add 
$500,000 to the capital and $1,006,000 to the 
surplus, through the issuance of 20,090 shares 


at net less than $75 a share. The projected 
plan, it will be recalled, was recently noted in 
the columns of Tue Srecrator. The move will 
bring the company’s total assets to over $6,000,- 
ooo and its net surplus to over $1,=00,000. 


JEWELERS’ BLOCK POLICIES 


Stock Companies Will Use Lloyds’ Forms 
in New York Under New Law 


The amendment to the insurance law of New 
York, permitting stock companies writing in 
that State to issue jewelers’ block policies in 
full competition with foreign carriers has been 
taken advantage of almost immediately. The 
St. Paul Fire and Marine is the first Amer- 
ican company to issue these policies and is writ- 
ing the coverage through its New York bind- 
ing office at 80 Maiden lane, that city. W. B. 
Brandt & Company, 110 William street, New 
York city, also write this type of general in- 
surance and represent the Commercial Union 
and the Century as general agents. 

As was. announced in last week’s issue of 
Tue ‘Spectator,: the Automobile Insurance 
Company of Hartford is now ready to begin 
writing this form and it is more than likely 
that other companies will follow suit. It has 
long been recognized that persons insuring in 
Lloyds, London, through brokers or agents 
here had practically no recourse in case the 
company disclaimed liability, and that situation 
created endless difficulties which will be set 
aside in the future by the fact that compre- 
hensive coverage is obtainable in United States 
companies or admitted carriers. 


Ocean Accident Has $1,000,000 Voluntary 
Reserve 

In the issue of THe Spectator of May 14, 
there appeared a table entitled Casualty Insur- 
ance in the United States 1 1924. In the two 
columns showing the surpluses of the respec- 
tive companies January 1, 1924. and January 
1, 1925, the surplus of the Ocean Accident and 
(suarantee Corporation (United States branch ) 
was shown as of January 1, 1924, as $700,740, 
with a footnote indicating that the liabilities 
then included $3,000,000 voluntary reserve for 
contingencies, which sum was not included in 
surplus; while as of January 1, 1925, the sur- 
plus was stated as $3.036.937. with no foot- 
note relating to it. There should have been a 
reference mark attached to the surplus Janu- 
ry I, 1925, referring to footnote showing 
that the abilities then included $1,000,000 
voluntary reserve for contingencies not included 
in surplus. Thus if the voluntary reserve was 
added in each case to the surplus as shown, 


the surplus on January 1, 1925, would he $4,- 
ra 


039,937, against $3,700,749 on January 1, 1924. 


Hudson Casualty’s Agency Club Holds 
Dinner 
The Agency Club of the Hudson Casualty 
Company, Jersey City, will hold a dinner meet- 
ing this Saturday at the Masonic Club in Jer- 


SCy ( ity. 
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EQUITABLE 


LIFE & CASUALTY 
INSURANCE CO. 


Specializes in HEALTH 
and ACCIDENT IN- 
SURANCE with En- 
tirely New Features 
which PLEASE. 


And is_ looking for 
Agents in ILLINOIS, 
and District Managers 
in CALIFORNIA and 
KENTUCKY who 
Can and Will Produce 
Business. 


Such Men Will Receive 
Large First and Re- 
newal Commissions. 








Address Casualty Department 
360 N. Michigan Avenue 
Chicago Illinois 
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ie i ee 
NEW FEATURES 





Great Improvements in The Handy 
Chart for 1925 





SHOWS PREMIUMS EARNED 


NOW 
AND LOSSES INCURRED 





Beneficial Changes Made With Approval 
of National Bureau and Company 
Officials 


After consultation and 
managers of important companies and organi- 


coliaboration with 


vations in the casualty and miscellaneous m- 


surance field, the publishers of The Handy 


Chart of Casualty, Surety and Miscellaneous 
Insurance Companies decided upon a_ radical 
reorganization of the Chart along lines which 
insurance men and 


impreve its service to 


policyholders. 

\ series of contereices was held between 
Hon. lesse S. Phillips, general manager of the 
National Bureau of Casualty and Surety 
Underwriters, the statisticians of the ureau, 
Arthur L. J. Smith, president of The Spec- 
ator Company, and Tre Specraror’s  statis- 
Mr. Phillips later called a meeting of 
were members of the 


ticians. 
those companies that 
and circularized 
whether the majority favored 
figures in The Handy Chart from a basis that 
involved premiums written and losses and ex- 
penses paid to one that showed earned premiums 
and losses and expenses incurred. The latter 
the Chart, but on a 


Bureau them to determine 


changing the 


items have been shown in 
separate page in the back of the book and not 
as part of the main tables. 

After the views of the majority of the com- 
panies had been sought and analyzed, a method 
was devised which retained the advantages of 
both the written aml earned premium bases, 
and presented the annval underwriting results 
ata glance. Much additional expense was de- 
manded by the alteration, as it involved the 
re-setting of the tables and the making of new 
plates. It will be seen that the change made 
in The Handy Chart this year is a genuine 
service rendered to insurance companies, agents 
and general agents, as well as to those policy- 
holders who habitually purchase The Handy 
Chart. Despite the effort and outlay, the price 
of the Chart was not increased, as the pub- 
lishers felt that insurance men generally would 
appreciate the new data given and would show 
that appreciation by ordering larger quantities 
of the Chart, thus enabling the publishers to 
amortize the added preduction expense. 

As to the value of the alteration in the 
method of presenting the statistics in The 
Handy Chart, G. I’. Michelbacher, secretary- 
treasurer of the National Bureau of Casualty 
and Surety Underwriters. says, “I think the 
change which you have made in the Chart im- 
proves it 100 per cent. I realize that the change 
which you have made has involved a con- 
siderable expenditure of time and effort, but 
Iam certain that the increased accuracy of the 
various exhibits will be appreciated alike by 
companies and agents.” 

The main tables of Chart 


The Handy 


formerly were compiled entirely upon the basis 
of premiums written and actual payments for 
losses and expenses. This cash basis takes no 
account of increase or decrease in unearned 
premiums, losses unpaid and expenses unpaid. 
The underwriting exhibit in the statement 
blank, however, provides for the showing of 
premiums earned, losses incurred and expenses 
incurred. ‘These items enable the formation of 
2 closer judgment oi the results achieved py 
the companies during any year, and for this 
reason the publishers this year completely re- 
vised the. main tables in that publication, and 
now. show a ten-year exhibit of the statements 
of the several companies in such a way that the 
results of the. business may be: closely cal- 
culated. 

The premiums earned 
premiums written plus unpaid: return and re- 
insurance premiums, the unearned premiums 
and additional reserve at the- beginning of the 


represent. the net 


year, less the unpaid return. and reinsurance 
premiums and the unearned premiums and addi- 
uonal reserves at the end of the year. 

Losses incurred losses paid 


during the year plus the salvage and reinsurance 
recoverable cutstanding at the begining of the 


represent the 


year, and less the salyage and reinsurance re- 
coverable outstanding at the end of the year. 


To th’s result are added all unpaid losses out- 


standing at the end of the year and deduction 
is made of all unpaid losses outstanding at the 
beginning of the year. In addition, losses  in- 
curred in this publication inciude the expenses 
incurred in investigating and adjusting losses. 

The expenses incurred: include all expenses 
paid during the year, plus expenses unpaid at 
the end of the year, and. less expenses unpaid 
at the beginning of the year, but loss adjust- 
ment expenses incurred are deducted from this 
item, 

It is manifest from the foregoing explana- 
tion that The Handy Chart for 1925 affords 
« very accurate exhibit of the actual results of 
the business of the companies tabulated in each 
of the last ten years, as well as showing their 
financial condition, at the end of each of the 
years, and giving considerable additional in- 
formation as to workmén’s compensation and 
liability business, etc. 

The Handy Chart is an exceptionally serv- 
publication’ for insurance officials, 
agents and brokers, and: also for policyholders 
who desire to keep posted as to the standing 
of the companies with which they are insured. 
Agents and brokers can well serve their cus- 
tomers by presenting them with copies of this 
excellent reference, which sells. at 
seventy-five cents per copy in manila binding 
and $1.25 in flexible pocket book. 


iceable 


work of 


NATIONAL BUREAU OF CASUALTY AND SURETY UNDERWRITERS 
120 WEST 42*° STREET 
New YorRK CiTy 


JESSE S. PHILLIPS 


SENERAL MANAGER AND COUNSEL 


- A. L. J. Smith, Fresident, 
fhe Spectator Company, 

135 Jillian Street, 

¥ York City. 


Dear lir. Smith: - 


May 14, 1925. 


vw 


> 
~ 


I thank you for your favor of the 12th inst. enclosing 


copy of the 1925 edition of the Handy Chart, showing the business 


transacted by casualty, surety and miscellaneous insurance companies. 


The changes made in reporting the losses incurred as well 


as the losses paid, and in obtaining the loss ratio on an earned 


preriium instead of a written premiwn basis, in my judgment, are a 


great improvement and more nearly reflect the actual loss ratio 


than under the old method. 


I greatly anpreciate the consideration which you have 


given the request of the members of our Bureau, and I know the 


co:nvanies, likewise, appreciate yow courtesy in consenting to 


make the chunges which I know involved a great amount of extra 


effort. 


Yours truly, 


JSP: MB 
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eneral Manager. 
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HAS SUCCESSFUL YEAR 





Leonard L. Saunders’ Report to New 
York Federation 





COMPULSORY BILLS RESISTED 





Organization on Strong Footing from Leg- 
islative Standpoint at Close of Hard 
Year 


Leonard L. Saunders, secretary of the In- 
surance Federation of the State of New York, 
presented an interesting report of the work 
of that organization at its annual meeting in 
Utica last week. The extracts from it which 
follow show that much good work was accom- 
plished during the past year: 


For the year ending January 30, 1924, $22,- 
700,000 was paid to injured workmen and to 
their dependents. That compares with $17,- 
000,000. the year before and $15,000,000 the 
year before that. So you will see, gentlemen, 
that the aggressive advertising methods and 
statements as published by the State fund, 
claiming increase in their volume of business, 
fail in stating the tremendous increase in the 
general volume of business. There was a 
decided effort made to ascertain what the State 
fund’s share of the general deficiency appro- 
priation fund was, but as far as we know this 
was not accomplished. 

Commissioner Shientag has been appointed 
to a judgeship, and the Hon. James A. Hamil- 
ton, former Secretary of State, has been ap- 
pointed industrial commissioner in his place. 
It is hoped that Dr. Hamilton will make as 
efficient anl conscientious a commissioner as 
Mr. Shientag has been. 


LEGISLATION 


There was introduced during the first week 
of the 1925 legislature, a bill in each house 
which provided that the State fund be the only 
underwriters of workmen’s compensation. 
What was known in the Senate as Downing 
Bill No. 36 was referred to the committee on 
labor and industry. The Assembly Bill, known 
as the Hackenburgh Bill No. 18, was referred 
to the judiciary committee. 

On March II a joint hearing was held by 
these committees, and after listening for two 
hours from representatives in favor and against 
these measures, they continued to hear other 
speakers on bills pertaining to compensation 
insurance. The vice-president of the Ameri- 
can Federation of Labor spoke for fifty 
minutes on the State monopolistic bills, and 
was, by the way, the most forceful speaker ever 
to appear before the New York State Legisla- 
ture on this subject. He served notice that 


they were preparing to embark into compul- 
sory life and fire insurance business and that 
the State of New York should sponsor it. As 
an illustration, he referred to the small per- 
centage of citizens covered by life insurance, 
also to the success of the banks now conducted 
by labor organizations. Our speakers, particu- 
larly F. Robertson Jones, answered his argw- 
ments in a convincing manner and the eighty- 
six personal and written remonstrances that 
were entered against these measures convinced 
the committee and they finally refused to re- 
port either to their respective bodies. 


Vehicle Accidents in Iowa 

Des Mornes, Ia., May 20.—Insurance inter- 
ests are giving careful study to a report re- 
cently issued by the State Highway Commis- 
sion in which it is shown that deaths on Iowa 
highways for 1924 from accidents of various 
kinds numbered 267. Accidents in which motor 
and horse vehicles were concerned totaled 11,- 
540. In these accidents 12,178 people were 
seriously injured. The coming of the automo- 
bile has opened a wide field for accident in- 
surance as well as for property rights. No 
estimate is made of the amount of property loss 
in the 11,540 accidents. 


Reorganize Kraemer, Gannon & Co. 

Cuicaco, Itt., May 19.—A reorganization of 
the firm of Kraemer, Gannon & Co. of Chi- 
cago, which has acted as representative for 
the Sun Indemnity, has been completed. Under 
the proposed change, Edward F. Gannon as- 
sumes direction of the concern and H. F. 
Kraemer resigns his connection to become gen- 
eral agent in Chicago for the Mid-West Auto 
Underwriters, an automobile reciprocal of 
Freeport, Illinois. The Mid-West Auto 
Underwriters, as of December 31, 10924, 
possessed a surplus amounting to $31,000 and 
assets of $70,000. 
Security Union Casualty Licensed in Texas 

AusTIN, TEX., May 18.—License to do busi- 
ness in Texas was granted by the Texas De- 
partment of Insurance to the Security Union 
Casualty Company of Houston, with capital 
stock of $100,000, fully paid up. The purpose 
of this corporation is ta write employers’ lia- 
bility and workmen’s compensation insurance. 
The incorporators are C. A. Christie, W. P. 
Hobby (former Texas Governor), A. A. Ohlin 
and M. E. Christie, all of Houston. 


= 


Consolidation of Union Indemnity 


a 
Northwestern Offices in Chicago ws 


Cuicaco, Itt., May 19.—Plans for a cone 
solidation of the Chicago offices of the North. 
western Casualty and Surety Company and the 
Union Indemnity are being worked out, The 
new arrangement will be made in the interest 
of better connection and co-operation between 
the offices of the two companies, which became 
affiliated recently through purchase of the 
Northwestern by the Union. The Northwest. 
ern has in Chicago at the present time besides 
its branch, which is headed by Harry H, Par. 
menter, two general agencies, the Beard Insur- 
ance Agency and E. Besser & Co. The Union 
Indemnity has Eliel & Loeb as its generat 
agents. In the meantime the stockholders’ meet. 
ing, which has been called by the Insurance 
Department of Wisconsin to ratify or reject 
the sale, has been postponed until the first of 
next month. The proposition advanced by the 
Union Indemnity, namely, an exchange of 
stock on the basis of one share of Northwest. 
ern for four shares of the Union, is being aired 
before the Insurance Department. There js 
contention among certain stockholders of the 
Northwestern that an exchange of the shares 
on such a basis is inequitable. 


W. A. Marsh’s New Post 


W. A. Marsh, who is well-known through- 
out Indiana and neighboring States as a sales 
executive, has taken up his new duties as 
agency manager of the Business Mens Indem- 
nity Association of Indianapolis. 














INSURANCE COMPANY 


AMERICAN 
AUTOMOBILE 


Home Office, Pierce Building 
ST. LOUIS 


Chas. W. Disbrow, President 





‘sAll Kinds of Insurance 
on Automobiles’’ 








SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Statement as of 
December 31, 1924 


(Condensed from Statement of 
U.S. Treas. Dept.) 


Admitted Assets...... $7,046,054 
oO errr 1,225,000 
ee vere 745,272 


Twelve Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents. 





We Solicit and rite: 


Surety and Fidelit Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 
Credit Insurance 





Let the Southern Serve You 
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JOHN L. MEE 





Vice-President and Superintendent 
of Agents for National Surety Is 
Outstanding Figure 





DIRECTS 12,000 FIELD WORKERS 





Began Insurance Career as Local Repre- 
sentative—Is Author as Well as 
Executive 


There is something about John L. Mee, vice- 
president and superintendent of agents for the 
National Surety Company, that wins instant 
confidence. Perhaps it is the straightforward 
look of eyes that do not waver; perhaps it is 
that aggressive youthfulness over which he 
holds the curb-rein of tact; perhaps it is the 
alert carriage that evidences an active intel- 
ligence; but, more likely, it is all of these 
qualities combined. Whatever the reason, 
almost every man he speaks to is a new friend 
made. In a way, this must be so, for John 
L. Mee is the “boss” of 12,000 agents and that, 











Joun L. MEE 


in itself, demands unusual attributes plus a 


fundamental knowledge of human psychology. 


CAREER BEGAN IN 1908 

His connection with the insurance business 
dates back to about 1908 when, following an 
engineering education obtained at Pennsylvania 
State College, he entered the offices of a local 
agency in the town of Sayre, Pa. His experi- 
ence there decided him and, in 1909, he became 
special agent for the Hartford Steam Boiler 
Inspection and Insurance Company. An in- 
herent executive ability and a photographic 
power of observation caused him, after a year 
at the company’s home office, to be sent to 
Louisville in charge of the branch which in- 
cluded supervision over Kentucky, Tennessee 
and Southern Indiana. This post he retained 
until 1914 when he joined the Royal Indem- 
nity Company ‘as executive special agent. In 
the spring of 1917 the National Surety Com- 
pany added Mr. Mee to its ranks in the capac- 
ity of assistant secretary and he became aff- 
liated with that organization’s agency depart- 
ment, under the late William Drapier, then 
superintendent. 


ProMOTION REWARDED EFFORT 

As sometimes happens, it was an unforeseen 
contingency that gave Mr. Mee his real oppor- 
tunity. His immediate chief, Mr. Drapier, was 
taken sick and the new assistant secretary 
assumed practically the entire handling of the 
agency department. It was due to this that, 
when Mr. Drapier was transferred to the fidel- 
ity division as vice-president, Mr. Mee was ap- 
pointed superintendent of agencies to fill the 
vacancy. The manner in which he developed 
field supervision and control created no little 
attention, and his promotion to a vice-presi- 
dency soon followed. It is significant to note 
that when Mr. Mee became superintendent of 
agents for the National Surety, the company 
had 5800 such representatives, whereas to-day 
it has 12,000. 


CAPABLE WRITER 

Vice-President Mee, like all men of vision 
and energy, possesses a diversity of interests 
while confining his business efforts to the man- 
agement of the National’s field force. When in 
Louisville for the Hartford Steam Boiler, he 
married the lady who is now the mother of 
their two children; a girl of nine, and a boy 
seven years old. The youngsters are Mr. Mee’s 
real playmates and it was to amuse and instruct 
them that he first began to fashion the tale 
that eventually was put into book form 
under the title of “The Three Frogs.” Mr. 
Mee displays a diffidence amounting almost 
to shyness when his authorship of  chil- 
dren’s stories is discussed, but the book has 
proved so popular that another volume by him 
is now in preparation. The same directness 
that he employs in his business dealings is dis- 
played in his writings and, in addition, they 
breathe a Kilmerian simplicity that charms 
young and old alike. Always athletic and sup- 
ple, Mr. Mee’s latest hobby is golf, a game 
at which he is rapidly attaining proficiency. It 
is salient, delineative and characteristic of the 
man that his associates, in conversation, ad- 
dress him as “John” and not as “Mr. Mee.” 


NEW FATALITY FACTOR 


Accident and Health Companies May Have 
to Consider Effect of Tetraethyl 
Gasoline 


The deleterious 
gasoline 


effects of raw  tetraethyl 
being investigated by the 
United States Bureau of Mines and may be 
shown to be injurious to life and health. It is 
said that this product may prove to be danger- 
ous to handle and that its fumes may cause 
harmful effects if inhaled. Should the in- 
vestigation now being made show that the 
vapors of this gasoline can bring about illness, 
health authorities will undoubtedly take steps 
to combat the menace. 

Automobilists all over the country would be 
the ones most likely to suffer if tetraethyl gaso- 
line were proved to be inimical to the welfare 
of the public, and, because of this possibility, 
accident and health insurance companies, and 
even life insurance companies, may find them- 
selves confronted with a new fatality factor. 
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DISCUSSES SURETYSHIP 





Charles R. Miller Explains 
Mechanics’ Liens 





SHOWS PITFALLS IN FIDUCIARY 
BONDS 





President of Fidelity and Deposit Ad- 
dresses Insurance Federation of 
Pennsylvania 


Charles R. Miller, president of the Fidelity 
and Deposit Company of Maryland, addressed 
the meeting of the Insurance Federation of 
Pennsylvania at Bethlehem on Tuesday of this 
week. Mr. Miller chose “The Principles of 
Suretyship” as his topic, and began by stating 
that he did not think the surety companies 
entirely at fault in the difficulties which have 
existed in the writing of contract bonds. The 
companies have shown a disposition to co- 
operate in every way with the contractors them- 
selves, said Mr. Miller, but “they cannot go so 
far as to surrender either the conduct of their 
business or their underwriting to outsiders.” 

Dealing with those who supply labor and 
material in the performance of a private con- 
tract, and discussing their right to file a 
mechanic’s lien, the speaker said: 


No such lien exists with reference to public 
work, and this led many years ago, and after 
the advent of surety companies, to the passage 
of legislation requiring contractors on public 
work to give bonds for the payment of labor 
and material used in the contract. There can 
be no objection to this because, if it was just 
that a furnisher of material should have a right 
to protection through mechanics’ liens on pri- 
vate contracts, it would be equally just for him 
to have somewhat similar protection on public 
work. The injustice, however, so far as the 
surety company is concerned, lies in the fact 
that the rights given to material men against 
the surety on public work are much greater 
than those given to furnishers of material on 
private contracts. 


In outlining the agent’s part in the writing 
of fiduciary bonds, Mr. Miller pointed to the 
average agent’s lack of understanding of some 
of the rules of surety companies and then con- 
tinued: 


The average insurance agent who has not 
had extensive surety experience does not un- 
derstand some of the rules of surety companies, 
especially on fiduciary bonds, and by these 
bonds I mean bonds of executors, administra- 
tors, guardians, etc. There are several pitfalls 
to be avoided in the execution, of these bonds. 
It frequently happens that an agent will submit 
an application for an administration bond and 
does not understand why the company hesitates 
and eventually refuses to issue the bond. The 
application discloses that the administrator has 
been acting as such for several years and has 
been required to give a new bond either by 
reason of the insolvency of his old sureties or 
because the latter have asked to be released. 
This is a danger signal, and no conservative 
surety company would execute a bond under 
such circumstances until a reasonable investiga- 
tion has been made and the company thor- 
oughly satisfied that there has been no default: 
or, in other words, that the administration has 
heen properly conducted. The surety on the 
new bond would pick up a shortage which was 
already in existence. 
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Established 1865 by David Parks Fackler 
EDWARD B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 
8@ BROAD STREET NEW YORK 








FREDERIC S. WITHINGTON 


P.A.1. A. 
CONSULTING ACTUARY 


Midland Life Building 
Armour Biv4. & Main St., Kansas City, Mo. 

















MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 

















Woodward, Fondiller and Ryan 


CONSULTING ACTUARIES 
Actuarial, Statistical and Accounti 
Service in All Branches of Insurance an 
for Pension Plans: Office Systems and 
Reorganization. 


78 Fulton Street 





New York 











DONALD F. CAMPBELL 


CONSULTING ACTUARY 


160 Ne. LA SALLE ST. Telephone State 7298 
CHICAGO 








Conservation Specialists 


The Otis Hann Company, Inc. 
“Life Insurance Service” 


10 So. La Salle St. Chicago, III. 








Consulting Actuary and Counsellor 


CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D.C. NASHVILLE, TENN 
10 Jackson Place,N.W. Independent Life Budi 











SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bidg. ATLANTA, GA, 

















L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 
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JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 
LIFE INSURANCE—Ordinary, Intermediate, 
Goons, Industrial and Special Classes 
WORKMEN'S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semt{-Tropical Business 
Cable Address: Gertract, New York 








o I, M. RUBINOW, Ph. D. 


Indu trial Funds Philadelphia 


CONSULTING ACTUARY 
and STATISTICIAN 


1600 Bankers’ Trust Bidg 








65 BROADWAY NEW YORK CITY 

















GEORGE B. BUCK 


Statisticians 








ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


25 FRANKFORT ST. NEW YORK 














FRANK J. -IAIGHT 


CONSULTING 
ACTUARY 


Hame Mansur Bidg. Indianapolis, Ind. 





Hubbell Bullding Des Moines, low, 





T. J. MCCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA. 








Underwriters 


Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. : 
Phone: JOHN 1090 


50 John St. New York City 
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Pennsylvania Federation Meets 
(Concluded from page 23) 


business as a whole, is the specter 
of State insurance, with more lives than a cat 
and which, like 3anquo’s ghost, refuses to 
down. The business of the Insurance Federa- 
tion of America (and, believe me, st is . se- 
rious job and a tremendous one) is to fight 
State insurance wherever its ill-omened social- 
istic, holshevistic proponents show their heads. 


jnsurance 


Monpay AFTERNOON 

The afternoon of the first day was divided 
into three round table discussions embracing 
life, fire and casualty topics. . 

E. Paul Hettinger led the discussion in the 
life insurance group. He dwelt particularly 
upon life insurance to meet inheritance taxes, 
‘come taxes, trust funds, and for bequests to 
charities. He was disappointed in the Frick 
decision, he said, because it did not refer more 
favorably to life insurance. As inheritance tax 
legislation was here to stay this opened a big 
Feld for life insurance. Life insurance is best 
means of bequeathing to charities as this is 
4 definite contract and less possible to change 
than a bequest by will. 

The fire group had three speakers. The 
frst was Charles H. McCaw of Wilkes-Barre, 
who spoke on “Rate- Analysis.” Proper sched- 
ule rating eliminates the possibility of dis- 
crimination against’ one assured in favor of an- 
cther. In selling.a fire policy sell the protec- 
tion not the low rate. Get the lowest rate you 
can for your assured and you will keep him as 
a customer. Bad care of a building or bad 
wiring or the collecting of refuse are a few 
of the many causes of losses. It is up to the 
agents to advise their assured in regard to 
changes that should be made to improve their 
risks. 

A. C. Hackenberger spoke on forms. The 
more ordinary church, farm, mercantile and 
dwelling forms should be used as issued by the 
Underwriters Association of the Middle de 
partment, Special forms should be drawn up 
with care, using clearness and conciseness and 
being to the point as to coverage. Courts have 
ruled that a form takes precedent over the 
policy and this being the case great care should 
be used. Agents should see to it that the 
assured reads his policy at time of delivery. 

W. E. Hill, adjuster for the Home Insur- 
ance Company in Philadelphia, talked on loss 
adjustments. He mentioned the basis upon 
which adjustments are made. In the case of 
marketable produce the marketable value of 
the product on the day of the loss is the basis 
of adjustment. In the case of machinery or 
building, experts in the‘r particular lines are 
appointed, one by the company and one by the 
assured, who decide upon a sound value. This 
value less depreciation is the basis of adjust 
ment. The agents should thoroughly under- 
stand the procedure of loss adjusting so as to 
know what to do when a loss occurs. This is 
when the assured needs the agents’ services. 

A. L. Lipka presided in the casualty and 
Wallace M. 


surety round-table discussion. 


Reid discussed Public, Contractual and Prod- 
ucts Liab‘lity, and H. O. Dodge of Harrisburg 


gave an interesting address on Surety Bond 
Salesmansh‘p outlining the methods oi selling 
the various forms of surety bonds. 


Monpay EvENING 

The Monday evening session was presided 
over by Robert R. Dearden, Jr., of Philadel- 
phia. The first speaker on the program was 
T. Alfred Fleming, conservation engineer ot 
the National Board of Fire Underwriters. Mr. 
Fleming compared the railroad trains to the 
present day world of commerce and the road 
beds of the railroad tracks to the insurance 
companies furnishing the support to commerce 
in stabilizing credit which is the foundation of 
commerce. America’s greatest crime, he said, 
is in the fire losses in the Unted States. Last 
year these losses amounted to $535,000,000. 
14,671 persons were burned to death during 
1924. The economic loss is also great, due to 
fire because of the numbers thrown out of 
employment. Taxes are also increased by fires 
as taxes lost, due to buildings that are wiped 
ut, must be made up by increasing taxes on 
the balance of the taxable property. We need 
fire prevention campaigns through public or- 
ganizations, trade organizations, commercial 
associations, schools and churches throughout 
the country. 

The next speaker was FE. A. 
secretary of the York Chamber of Commerce, 
whose topic was entitled “From the Outside, 


Hirschman, 


Looking In.” 

The balance of the evening was given over 
to dancing and a cabaret entertainment pre- 
sented by Philadelphia talent. 


Orricers KLecteEp TUESDAY 
The Tuesday morning session of the con- 
vention opened with an address by Walter 
\lunns, of Philadelphia, on the subject of 
“\faking New Business Bullet-Proof.” His 


remarks contained many suggestions for sell- 
1 


ing the prospect in such a fashion that 
tion will not be thought of. Following Mr. 


apsa- 


Munns’ speech, several codes of ethics were 
submitted for adoption by the Federation and 
a committee composed of insurance journal- 
ists was selected to choose the best plan from 
among those proposed. An article referring 
to this incident will be found on another page 
ef this issue of Tue Spectator. 

Charles R. Miller, president of the Fidelity 
and Deposit Company of Maryland, was one 
of the most important speakers of the Tues- 
day morning gathering and a comprehensive 
summary of his remarks will be found else- 
where in these columns. The general business 
session included a report of the executive com- 
mittee and the report of the treasurer. 

The election of officers resulted in the fol- 
lowing selections: W. M. Goodwin, of Beth- 
lehem, president: John Pharaoh, 2nd, of Phil- 
adelphia, treasurer, and G. R. Delte, of Phila- 
delphia, secretary. The vice-presidents named, 
and the localities where they are located. were 
Walter N. Anthony, Pittsburgh: R. R. Helms, 
Reading; Thomas B. Donaldson, Philadelphia: 


William Embery, Philadelphia; John Heath- 
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cote, Harrisburg; J. Dallas Smith, Harris- 
burg; J. E. Tarmell, Indiana (Penna.); J. F. 
Tanner, Erie, and Walter G. McBlain, York. 

At the banquet, held Tuesday evening, 
Walter G. McBlain acted as chairman and 
Harry Meyers played the rdle of toastmaster. 
In addition to W. M. Goodwin, new president 
of the Federation, the speakers were Parry 
Bulkely, of the National Board of Fire Un- 
derwriters; Paul L. Haid, president of the 
Continental Insurance Company; J. V. Barry, 
vice-president, Metropolitan Life Insurance 
Company, and W. S. Hutchinson. vice-presi- 
dent, Bethlehem Fabricators, Inc. Edson S. 
Lott, president of the United States Casualty 
Company, who was scheduled to speak, was 
unable to attend. 


Accident Branches of Life Companies 
Come Under Kansas Agents’ Law 

Wm. R. Baker, Kansas Superintendent of 
Insurance, has announced that the accident 
hranches of life insurance companies must 
come under the Kansas Resident Agent Law. 
Some of the life insurance companies maintain 
accident departments and others do not. Some 
of the companies made an inquiry of the de- 
partment as to whether or not their accident 
departments would be expected to comply with 
the Resident Agent Law since life insurance 
is exempted from the application of the law. 





New York Indemnity’s Pacific Coast 
: Offices 

M. O. Garner, presideat of the New York 
Indemnity Company, has announced that that 
organization has discontinued its branch offices 
at San Francisco-and Oakland, Calif., and has 
appointed the Rolph-Swett Company of the 
former city as general agents for all lines. The 
new general agency has arranged to employ 
many of the workers of the former branch 
offices. 

Thomas W. Broughton Joins Zurich 

General 

Maptsox, Wrs., May 19.—Thomas W. 
Broughton, secretary of the Compensation In- 
surance Board, has presented his resignation to 
the Governor, effective June 15. He will join 
the staff of the Zurich Insurance Company of 
Chicago. Vr. Broughton has been with the 
Compensation Insurance Board for several 
years. -\ new secretary will be selected soon. 





Compensation Rate Increase in New York 

A 12 per cent increase in workmen's com- 
pensation insurance rates for New York has 
been asked by the Compensation Inspection 
Rating Board on behalf of its company mem- 
bers. The proposal for augmented rates has 
been submitted to James A. Beha. State Super- 
intendent of Insurance, and a hearing will be 
held about May 28. 


Peerless Life and Accident Organized 

The Peerless Life and Accident Insurance 
Compan tas. hes. chacinvete acre 4 
ompany has been chartered at Topeka, Kan., 
to write commercial accident and health and 
mdustrial insurance. 


























of Women and Children 


Third Extract 
Recently a representative of The Equitable Lite Assurance Society of the 
United States asked a policyholder to write out a statement of the manner in 
which his estate is to be settled. Here it is: 


“T have accumulated some capital and my Will provides that this capital 
shall be placed with a Trust Company for the protection of my family. I also 
have $100,000 of life insurance. Now, this insurance could go to the Trust 
Company with the rest of my property, but that is unnecessary because the 
Equitable will pay the money directly to my wife in the form of a monthly 
income for life. Thus the Equitable will protect the proceeds of my policies 
without charge, and I shall be required to pay the Trust Company for its services 
only in caring for my other assets, which of course no life insurance company 
could handle.” 


This is a good illustration of how the insurance companies and the trust 
companies supplement each other. 

But the men who have accumulated capital are few, and the many who are 
without capital must turn to life insurance for protection. And such men who 
wish to provide for the future of their dependents will not need the services of a 
trust company if they stipulate that the proceeds of their policies shall be paid in the form 
of a monthly income. There are several policies of this kind. One is called the 


Life Income Policy, and the following example from the book entitled INCOME 


INSURANCE describes such a policy: 
EXAMPLE 
“A man 35 years of age, whose wife is 30, wishes to give her, after his death, 


a life income of $100 a month. So he applies for a Life Income Policy on the 
Ordinary Lite form. 


“Such a policy guarantees that this income will be paid for at least twenty years. Con- 
sequently, if the widow has young children and dies after receiving a few instalments, the 
income will take care of the children until they are old enough to shift for themselves. But 
if the widow lives for more than twenty years, the income will continue until she dies. 

“‘Now let us compare this Income policy with a similar policy issued at age 35 but pay- 
able inalump sum. The premium charged on the policy described above, providing a monthly 
income of $100, would pay for about $21,000 of insurance payable in a lump sum. 

“Let us compare the return under these policies. The maximum under the policy pay- 
able in a lump sum is $21,000. The minimum under the Income Policy is $24,000; and 
if the life of the Beneficiary is prolonged, much more will be returned. If she lives for 30 
years, for example, the aggregate return will be $36,000. If she lives for 40 years it will be 
$48,000. If she lives for 50 years it will be $60,000. Moreover, the Beneficiary will be 
protected for life, whereas under the other policy the protection furnished by the insurance 
company will end as soon as the policyholder dies.” 


Other kinds of Income Insurance, including the Guaranteed Investment 
Policy and the Instalment Policy, will be dealt with hereafter. 


THE EQUITABLE LIFE ASSURANCE SOCIETY OF THE UNITED STATES 
3903 SEVENTH AVENUE, NEW YORK 
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Helps for Hustlers 


By Wittram C. Morton, 


Registrar, Life and Casualty Insurance Company ‘of Tennessee 


Every successful man is constantly on the 
lookout for those things that will increase his 
efficiency and make him a more able man. The 
difference between success and failure is largely 
a matter of selection. The successful man 
selects those things that will help him from 
every angle in life. To the real hustler on the 
debit, every happening has an insurance value. 
Newspapers contain countless articles that 
could be utilized to advantage. Every news- 
paper account of an accident, the probation of 
estates, increase in building trades and even 
political news should be studied from the 
standpoint of the debit. 


BENEFITS INVOLVED 

It should be borne in mind that anything 
that will help any insurance man will benefit 
the entire profession, that is, if it is given out 
for the benefit of others. Agents and insur- 
ance men in general, will be contributing to the 
Progress of insurance as a whole when they 
give the benefit of their experiences. This is 
true because what will help one agent or one 
company will help all. There is no question 
but what the matter of excuses or objections 
is one of the agent’s greatest barriers to suc- 
cess. Take away all the objections that could 
be offered against the taking of any kind of 
insurance, and there would be no such thing 
as insurance salesmanship. The hustler I have 
in mind in this article is the man who does not 
surrender to the very first objection but the one 
who really prefers to have at least a few ob- 
jections. To the agent who fears objections, I 
would like to have you remember this: It is 
the man with convictions that really counts. In 
other words, as long as the prospect is really 
conscientious in his objections, you should bear 
i mind that you are talking to a man of truth. 
If a man is really truthful in his objections, 


and is open to conviction, a sale will be much 
easier made. The art of salesmanship, how- 
ever, comes in being able to detect the differ- 
ence between a bluff and real honesty. When 
you convert a real honest man who thinks he 
has sufficient reasons for not accepting your 
proposition, you will in that way have gained 
a friend for your business who will help you 
convert others. In other words, sell him the 
value of insurance to everybody. You do that 
and you can call yourself a real hustler. 

In this article, it shall be my aim to give a 
few helps that will make it possible for you to 
meet the most common objections. The first 
thing I would say is this: Don’t tell all you 
know the first round. In selling insurance as 
in fighting battles, it is largely your reinforcing 
arguments that will enable you to come out a 
winner. You should let it be known by your 
attitude that you think he believes in insurance. 
And your manner will tell him whether or not 
you already have that confidence. The man 
who led our entire field force for the year 1924 
attributes his success in all-round results to 
the fact that he went to every prospect on the 
assumption that he was already sold on the 
merits of insurance and that all he had to do 
was to supply his needs. 

Here are three things that every prospect for 
insurance is anxious to know: (1) How in- 
surance will help him. (2) What kind will 
fit his case and (3) what it will cost. The 
agent should study his debit from these three 
angles and have right on the tip of his tongue 
answers to every objection that could possibly 
be brought against his arguments. There is 
no doubt but what one of the most common ob- 
jections has to do with his financial ability to 
carry the plan suggested. If there is any man 
in the world who is entitled to be stubborn, T 
believe it is the debit man. 
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One of the first objections agents have to 
meet is that old familiar one: “I haven’t the 
money.” There ‘are many ways of course to 
meet this, and circumstances always alter cases. 
If it happens to be your personal knowledge 
that he does have the money, I know of no 
better way that to bluntly and yet diplomatic- 
ally tell him that you know he does have it. 
If you advise hinr of this fact in a positive 
and at the same time friendly way, he can but 
admire your belligerent attitude, and may offer 
another or close the case. I am not much of a 
believer in absolutely ignoring objections, un- 
less they are actuated by ignorance. In other 
words, it is my contention that every objection 
should be met. There is no objection to in- 
dustrial insurance—or other kinds, either, for 
that matter—but what there are scores and 
scores of answers. And, besides. to ignore 
them might cause him to think you did not 
know “your stuff.” The best way to overcome 
objections is to meet them. Use these thoughts 
on the man who says he does not have the 
money : 


MEETING THE ARGUMENT 

“Now, Mr. Prospect, I know you do not 
mean that just as you say it it. And, besides, 
I know you do have the money. And here is 
my proof: If I should tell you that you did 
not have the money, I would make you angry 
and you would resent it. If I should even hint 
to you that you had no money, you would 
never forgive me. 

“Another thing, Mr. there 
should be another addition to your family 
you would not refuse to take it and provide 
for it because you did not have the money. 
Now, is that not true? No, I know what you 
would do; you would provide a way for it. 
In other words, you would make a way. So 
it is with the offer I am making you: if you 
are really earnest and sincere in what you have 
heen saying, and I know you are, you will 
make a way. You have no doubt heard the 


Prospect, if 


old expression: ‘Where there is a will, there 
Well, I am offering you the way, 


is a way’. 
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and all you have to do is to furnish the will. 
In other words, I have a proposition that you 
cannot afford to miss.” 

Here are a few more helps that you should 


impress upon your prospect: If he has no 
money, that is the strongest argument in the 
world that he really needs it. Get him to 
admit that. People who have plenty of money 
do not need insurance nearly so bad as the man 
of moderate means. And yet the fact that 
our leading business men in all walks of life 
carry ar abundance of insurance shows that 
they appreciate its worth. Had Mr. Wana- 
maker not known the value of insurance, he 
certainly would not have carried $3,000,000 
worth. Impress upon him the fact that insur- 
ance, and especially industrial insurance, is 
the best friend the man of industry has. Were 
it not for industrial insurance the Potters’ 
Field would never be able to hold its  in- 
habitants. Insurance is an enemy of poverty. 
A man may have limited means, and it may 
even be necessary for him to live in the slums, 
but if he has enough industrial insurance to 
give him a decent burial he cannot call him- 
self poor by any means. The insured man is 
an asset to his community. 


SomME OBJECTIONS 
There are some few people who object to 
insurance on this ground: 
religion.” 


“It is against my 
Personally, this is an objection that 
makes me want to say: “You have no re- 
ligion.” A man should never be that abrupt, 
of course, but to my way of thinking no man 
has much religion who tries to dodge his ob- 
ligations to his dependents, who tries to hide 
behind religion. But for this type I would 
suggest the following thoughts: 

The Bible says, “Seek and ye shall find. 
knock and it shall be opened unto you.” There 
are no promises in all of Holy Writ but that 
require some kind of service. In other words. 
before we can share in the privileges, bless- 
ings and promises, we must meet certain con- 
ditions. It is just this way in insurance. No 
man will ever be paid any insurance who does 
not pay a premium, and this is only another 
way of complying with that famous old Bibli- 
cal injunction: “Seek and ye shall find.” 

Tf it is against a man’s religion to carry in- 
surance, ask him why he lives in a house, and 
why he plants a crop or does other kinds of 
work for a livelihood. Believing that the Lord 
will take care of you, no matter what. the 
emergency is not Faith, but is a sinful pre- 
sumption. It was Napoleon who said: “It 
seems that God is always with th 
battalions.” And that, as far as insurance is 
concerned, means that God helps those who 
help themselves. 


strongest 





And drive this thought deep 
into this type of religious fanatic: The Lord 
has provided enough in this world for every 
man, woman and child, but he has not agreed 
to make any free deliveries. 

There is one type of prospect that every 
agent will undoubtedly have at times, and thot 
is the man who is so busy (?) that he says: 
“I will think it over.” The man who puts up 
this kind of excuse has no idea whatever of 


JOHN HANCOCK EVENTS 


Two New Agencies Established and 
Under Way 








LEADERS IN THE FIELD 





Promotions and Changes Cover a Wide 
Area—E. J. Bingham Goes to Grand 
Rapids 
A new agency of the John Hancock Mutual 
Life Insurance Company at Erie, Penn., got 
under way on May 4, under the leadership of 
Superintendent A. C. Young. The company’s 
agencies at Philadelphia supplied the full quota 
of assistant superintendents for the new dis- 
trict, who are: John A. Lombard, Emmet F. 
O’Connell, Arthur Edward Sharkey, Richard 

F. Richardson, and Charles W. Ross. 

In passing, it is interesting to note that Mr. 
Young comes of what may be termed a typical 
John Hancock family. His father, Arthur 
Young, has been with the company since 1800, 
now assistant superintendent at Philadelphia, 
and his brother, Malcolm C. Young, is home 
office inspector for the Philadelphia district 
and vicinity. 

The new Flint, Michigan, agency opened its 
doors May 11, with J. P. McCool, formerly 
assistant at Brockton, in charge. The assistants 
at the new Michigan office, which is the 120th 
weekly premium district, and the districts from 
which they came are as follows: Joseph W. 
Ramsey, Brockton; Martin W. O’Brien, St. 
Paul: Raymond O. Clymer, Cincinnati; Daniel 
M. Doyle, Minneapolis, and Anthony J. Caw- 
ley from Dayton. 

The ten leading assistant superintendents on 
average per man gross ordinary issues for the 








“thinking it over,” he merely wants to get rid 
ot the agent. One of the thoughts to drive 
home is the fact that it usually takes a death 
or some kind of an awful accident in a man’s 
home to cause him to ever think it over, and 
then it is entirely too late. 

Get him to thinking it over while you are 
with him to help him. Tell him that you have 
spent quite a lot of time in the insurance busi- 
ness and that you would be glad to have him 
do his thinking while you are present, and 
that it might be possible for you to help him 
solve the problems that are confronting him. 
By pursuing this course you will discover the 
fact that there is no particular phase of the 
question that he wants to think over, but he 
merely wants to evade the issue. Besides, if 
vou give in to an excuse of this kind and let 

man think it over, when you call again you 
will meet with a bigger list of objections than 
ever before. And the chances are he will now 
make this reply: “Well, I'll just tell you, Mr. 
Agent, I have been so busy that I really have 
not had much time to think about this thing.” 
And when it reaches this stage you might as 
well give it up as a bad job and quit, because 
you have already let down your own fence. 
But here is the thought—do not let it reach 


this stage. Get him to do his thinking while 


you are there. 


four months ended April, 1925, are as follows: 
S. Besen, Brooklyn; A. G. Perry, Boston; \y, 
Mitchell, New York; H. H. Smith, Chicago. 
P. Lyne, Chicago; J. Johnson, Brooklyn; ¢ 
O’Grady, Chicago; S. L. Freeman, Hempstead: 
H. Gronsbell, New York, and J. Green, 
Cohoes. 

The first ten assistant superintendents oy 
average per man, gross weekly premium jp. 
crease for a like period, are: E. N. Shute 
Salem; F. H. Heilman, Manchester ; H. Berp. 
stock, Brooklyn; K. Zaborski, Long Island 
City; H. J. Pfister, Cambridge; H. E. Kee, 
Malden: B. V. Stone, Boston; G. L. Ander- 
son, Concord; B. Freund, Brooklyn, and N, ¥, 
Cohen, Providence. 

The race for leadership among the assistant 
superintendents of the weekly premium agency 
organization is proving an interesting one to 
watch, with the leaders the same at the end of 
the fourth month as they were at the end of 
the third. Harry Berstock, Brooklyn; Michael 
Mitchell, New York, and John Q. Johnson, 
Brooklyn, led on gross increase, ordinary and 
intermediate, respectively. 

For the agents, Max Rubin, Brooklyn, re- 
tains his lead on gross increase; William 
Philips, Boston, keeps stepping at the front of 
the ordinary runners, and Louis Repeta, New 
Bedford, forges ahead of John Tchoryk on 
the intermediate track. 

In the race of the detached assistant super- 
intendents, Louis M. Slavin, Springfield, leads 
on gross increase. For the ordinary and inter- 
mediate race, Edward Bickhardt, last year's 
winner, has forced himself into first place and 
is setting a stiff pace. 

Among the recent promotions of agents to 
the rank cf assistant superintendents are: 
Harold B. Stanbury, Detroit; Herbert D. 
Stedman, Boston; John J. Rand, Des Moines: 
Homer Cote, Pittsfield; Raymond E. Coogan, 
River Point; Leo A. Bosel, Detroit; George 
C. Nichols, Grand Rapids; John J. Harvey, 
Meriden: Oscar D. Lingle, St. Louis; Arthur 
L. Becker, Allentown; Floyd Higley, Toledo: 
James O. Lawson, Brockton, and Dennis L. 
Donovan, Brockton. 

The following men have been promoted to 
assistant superintendents and transferred as in- 
dicated: Eugene J. O’Donnell, New Britain, to 
Bristol; John Suttman, Davenport, to Moline; 
John F. Murphy, Schenectady, to Binghamton; 
Joseph C. Mulligan, Grand Rapids, to Muske- 
gon: Bernard <A. Fitzpatrick, Brooklyn, to 
Jersey City, and Joseph C. Tolkin, Cohoes, to 
Detroit. 

Superintendent 
established 


Allen of the 
agency at Kansas City, 
through beyond his control, 
finds it necessary to return east. He will con- 
tinue in the service of the company in another 


Frederic J. 
newly 
circumstances 


capacity. 

Superintendent Chester W. O'Connor, who 
has made a creditable Grand 
Rapids, will be transferred te Kansas City to 
succeed Mr. Allen. 

Elijah J. Bigham, formerly assistant supef- 
intendent of the St. Louis agency, will head the 
Grand Ranids agency. Mr. Bigham has a very 
sood record and has been for many years 1 
the employ of the company. 
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Business Perpetuation by Means of Life 
Insurance 


Now, as to the manner of procedure in sell- 
I have been asked a 


ing business insurance. 
Men say to 


number of time for agreements. 
me, , Will you send me a copy of the agree- 
ment?” I never draw up an agreement first, 
that is done last. I talk about business per- 
pettiation. Then I get up a typewritten solu- 
tion and that is what I sell. For instance, in 
one case there were nine people involved, and 
the solution I am about to read is the one 
which I sold to them: 

“This agreement will absolutely perpetuate 
the life of your corporation by always leaving 
the management and control of it in the hands 
of its active men. 

“A trust company of your own selection to 
be trustee under this agreement; the stock to 
be deposited in trust with this trust company 
under a trustee agreement between the said 
trustee and those stockholders who will be 
parties to the agreement. 

“This agreement would have in it a contract 
of sale at the agreed upon price, which has 
been suggested should be $125 per share: this 
price can be changed from time to time at 
regular or irregular mutually 
agreed upon. 

“Insurance should then be carried as per the 
enclosed schedule, payable to the said trustee, 
to provide the purchase price of this stock at 
the death of one of these parties, thus elimi- 
nating the necessity of borrowing cash for this 
purpose. 


intervals as 


Pian Is AvToMATIC 

“By this agreement you have absolutely made 
a sale during your lifetime which is automatic- 
ally operative at the death of any one of the 
parties to the agreement. The insurance money 
is paid to the trustee, who in turn pays the 
heirs of the deceased in cash, his stock then 
to be divided by the trustee among the sur- 
Vivors as their interest may appear. No lawyer 
will be necessary to settle the affairs of the 
deceased so far as his stock is concerned. 

“The expense of carrying this insurance will 
he provided for by increasing the salaries of 
the active men to a sufficient amount to pay the 
Premiums. This would then be an increased 
everhead in the cost of your production, and 
in reality your customers would be paying for 
this protection just the same as they now pav 
for your fire insurance protection and other 
overhead expenses. 

“This will work no hardship on the minority 
interest. as it assures to them the perpetuation 
of the business, keeping the management and 


control of the corporation in the hands of its 
active men,” 


After IT have received what information I 
need T then endeavor to give them my solution 
of their problem, which T write out carefully 
and in short paragraphs as in the solution I 
This is the first step. I 
“If my solution is about what you 


Just read to vou. 
then say. 





The accompanying article was e¢x- 
tracted from an address by Clayton M. 
Hunsicker, home office general agent of 
the Fidelity Mutual Life Insurance Com- 
pany, Philadelphia, Pa., given before the 
annual meeting of the Insurance Federa- 
tion of Pennsylvania. Mr. Hunsicker is 
an expert in his line and his address 
makes evident the why. His 
methods are direct and logical and may 
well be followed by other life insurance 
solicitors. 


reason 











think will fit your case, there are then four 
steps necessary before your arrangement is per- 
fected, and you must promise me that you will 
not consult your lawyers until the matter is 
consummated.” If they will not promise me 
this, then IT refuse to go any further with the 
matter. 

The following are the steps and they must 
adhere to my program or I won't play. There 
are plenty who will listen to me and to my 
plan and I do not need to bother with those 
who will not adhere to my program. 

The first step is to get all who are to be 
parties to the agreement examined to establish 
their insurability; one or more may not be in- 
surable, or some one may be a slightly under- 
average risk and more money mav have to be 
paid for his insurance. Now these examina- 
tions will hold good for a matter of thirty 
days, so we will have plenty of time to go into 
the rest of the arrangement in detail. 

The second step is for them all to decide as 
to the selling price that each will take for his 
interest in event of death. 

The third step is for them then to decide 
how much of this selling price they can afford 
to cover, in event of death, by life insurance. 

I then have the policies issued payable to the 
estate of each one, and I insist upon a settle- 
ment of some kind, possibly a note or due bill, 
until the arrangement is perfected by the agree- 
ment, when the beneficiaries can be changed to 
correspond to the terms of the agreement. 

And the last step is the preparation of the 
agreement. Now, as life insurance law is a 
separate branch of the legal profession, my 
life insurance attorney will get up this agree- 
ment without any cost to them, and this is part 
of the service which I agree to render. It 
may take a month or two before this agree- 
ment can be ironed out in a satisfactory man- 
ner and in phraseology that can be read. I tell 
thenr they will not need a legal interpreter to 
read it, but will understand it themselves, and 
when this agreement is completed to their satis- 
faction, they can take it to any attorney they 
care to and I know that they will not alter one 
bit of the verbiage in it, but if their lawyer 
can suggest anything that will make the agree- 
ment stronger I wili be very glad to have it in- 
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corporated therein. A number of times in my 

experience the agreement has been submitted to 

the attorneys of my clients, and in no case 
have they attempted to alter it in any way, but 
in several cases they insisted that an explana- 
tion be put at the head of the agreement as to 
what is to be accomplished by the agreement 
itself. Now everybody knows that any explana- 
tion of the terms of any legal instrument weak- 
ens such instrument, as the instrument itself 
must correspond in every detail to the ex- 
planation. 

PARTNERSHIPS 

Now, as to partnerships, I find that it is a 
mistake to try to insure the selling price of an 
interest in event of death for the full amount 
of such price. I generally make the insurance 
about half the selling price. The reason for 
this is obvious. Suppose the selling price of 
two partners is $20,000. If I suggested $20,- 
ooo of life insurance, almost invariably my 
prospects take the ground that inasmuch as it 
is a partnership, each one is virtually paying 
for his own insurance, and so in case of death, 
why should the insurance either pays for him- 
self be used to purchase his interest. This 
argument is alntost unanswerable, so I suggest 
in a case of this kind the purchase of, say, $10,- 
000 of insurance. 

Now, another coverage which I find should 
be put in a majority of agreements, especially 
in partnerships, is the coverage of disability. 
For example, in a partnership of two men, if 
one should die, the agreement provides that his 
interest goes to the surviving partner, and the 
insurance, we will say, provides half the pur- 
chase price. Another cause that deprives a 
partner of his activity in the business is a pre- 
sumable total disability. Now there is no rea- 
son why the agreement should not state that in 
the event of the death or presumable total dis- 
ability of one partner, his interest automatic- 
ally becomes the property of the other. Of 
course I am not proposing that life insurance 
with disability rider should be sold in every 
case; that would be almost impossible where 
there are a number of lives involved, but the 
great big thought itself remains, that disabil- 
ity destroys the business value of a partner 
just as death destroys it. 

Life insurance to help perpetuate a business 
presents a wonderful opportunity to the life in- 
surance man who makes a study of this sub- 
ject. There is a great need for it and it can 
he applied to large and small corporations, and 
to large and small partnerships. 


F. H. Davis a Speaker 

Cuicaco, Itt., Mav 18.—Frank H. Davis, 
agency vice-president of the Equitable of New 
York, in an address before the Chicago Life 
Underwriters Association monthly meeting at 
the Hotel Sherman, declared that there was 
$64,000,000,000 life coverage outstanding, or 
the equivalent of one-fifth of the nation’s ma- 
terial wealth. He commended the objects and 
operations of the 
associations, his topic being “The Obligation of 
a Life Underwriter.” 


various life underwriters’ 
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SALESMEN WANTED 


Reliable Men in Arizona, New Mexico and Texas 
for All or Part Time to Sell Old Line Life 


Insurance. 


Attractive Policies. Liberal Commissions. Both 
Standard and Sub-Standard Risks. 


If You Are Already Writing Insurance Stop That 


Leak in Your Income by Placing Your Declined 
Business With Us. 


THE TWO-REPUBLICS LIFE INSURANCE COMPANY 


EL PASO, TEXAS 
































The Royal Union Life || wen 
Insurance Company : WHO 
eatiinines. Senn THINK 


STRONG AND PROGRESSIVE 


siecaeeceariees | they are built for speed and endurance 


| and can qualify for general or state agency 
PAID TO POLICYHOLDERS— | work, will find it to their advantage to 


Over $19,000,000.00 | communicate with 


INSURANCE IN FORCE— 
Over $138,000,000.00 


THE LIBERTY LIFE 
INSURANCE COMPANY 


Liberty Life Building, 


A. C. Tucker, President 
D. C. Costello, Secretary Wm. Koch, Vice-Pres. 


Topeka, Kansas. 
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METROPOLITAN NOTES 





Districts in South and 


hree New 
se West 





CANADA DISTRICT LEADER 


Transfers in Middle West Territory 
Caused by Resignation of C. A. 
Lingle 


During the past four weeks the Metropolitan 
Life Insurance Company has created three new 
districts, two in the Southern territory and one 
in the Great Western territory. On May 4, 
parts of the districts of Atlanta and Piedmont, 
Ga., were put together and the district of Stone 
Mountain created, with F. G. Gooding, formerly 
manager of the Atlanta district, in charge. 
The vacancy thus created in Atlanta was filled 
by the transfer of F. Boomershine from Blue- 
feld, W. Va., and the promotion of C. A. 
Massey, general assistant manager, followed 
when he became manager of Bluefield, W. Va., 
Boomershine. Another dis- 
3altimore, Md. 
This was created by the division of the Calvert 
and Homewood Districts, and the new district 
is called Druid Park. The manager of the dis- 


succeding Mr. 
trict has become necessary in 


y 


trict is R. Blum, promoted from assistant man- 
ager of the Mt. Royal, Baltimore, District. 
Grand Rapids, Mich., in the Great Western 
territory, has been divided and the district of 
Muskegon created, with A. W. Carlton, man- 
ager of Scioto, Ohio, transferred, to be in 


charge. The vacancy in Scioto has not yet been 


In the Middle West territory, C. A. Lingle, 
manager of the Shelbyville, Ind., district, re- 
signed and his place was filled by the promotion 
of R. L. Radford, assistant manager of the 
Martinsville, Ind., district. F. B. Robbey, 
manager of the Philadelphia, Middle, Pa., dis- 
trict, resigned on account of ill health, and C. 
T. Stokes, employed in the home office as an 
agency supervisor, has been appointed manager 
te succeed Robhey. 

Among the leading districts in the country at 
large in average industrial increase per week, 
per agent, for the year to and including the 
week of May 4, the ten leaders were: Lake 
Shore, Can., Philip Hochstadt, manager; Port 
Morris, N. Y., Jacob Varon, manager; Mount 
Royal, Can., L. S. Bruenn, manager; Milburn, 
N. Y., Philip Gilberg, manager: Scranton, Pa., 
Joseph Gross, manager: Papineau, Can., J. G. 
Gauthier, manager: Ottawa, Can., C. J. North, 
manager; Clinton, Mass., J. E. O’Connor, man- 
ager; Nyack, N. Y., L. J. Zettler, manager; 
Tampa, Fla., J. R. LaNasa, manager. 

In industrial gross increase for the year to 
and including the week of May 4th, the ten 
leading agents and agents unattached were: 
Samuel Ballin, agent, Newark, N. J.; Albert 
Glassman, agent, Newark, N. J.: H. H. Ber- 
man, agent, Lake Shore, Can.; J. G. Elliott, 
agent, Montreal City, Can.; T. R. McClung, 
agent, Clarksburg, W. Va.; Charles Silver, 
agent, Allegheny, Pa.; F. H. Potvin, agent, 
Manchester, N. H.; Otto Halfaker, agent, St. 
Clair, Mich.; Louis Chernobil, agent. 





In the ordinary field, in average net gain per 
month, per man, for the year to and including 
the week of April 20, the ten leading districts 
were: Miami, Fla., S. W. Durrance, manager; 
Oak Park, Ill., Gabriel Dunkleman, manager ; 
Joliet, Ill, B. D. Morton, manager; Ridge 
wood, N. Y., David Rudberg, manager; Scran- 
ton, Pa., Joseph Gross, manager; Greenwich, 
N. Y., A. H. Bruenn, manager; Newburg, 
N. Y., C. M. Wyckoff, manager; Stuyvesant 
Heights, N. Y., H. C. Stieglitz, manager; 
Tampa, Fla., J. R. LaNasa, manager; Quebec, 
Can., Mederic Monast, manager. 

The ten leading agents and agents unattached 
in the country at large in paid-for ordinary 
business for the year to and including the week 
of April 20,, were: D. S. Nectow, agent, South 
Boston, Mass.: W. J. Doherty, agent un- 
attached, Oak Park, Ill.; J. F. Carroll, agent, 
Wakefield, Mass.; James Reynolds, agent, 
Newburg, N. Y.; Thomas Scully, agent, 
Schuylkill, Pa.; Louis Tobias, agent, Delmar, 
Mo.; Louis Caviglia, agent, Stockton, Calif.; 
Julius Schermer, agent, New Castle, Pa.; J. 
W. Reilly, agent, Riverside, Calif.; Abraham 
Halprin, agent, St. Marks, N. Y. 





Editorial English 
An excellent work entitled Editorial English, 


of which Arnold Levitas is author and the Roy 
Press are publishers, contains a vast amount 
of useful information for writers, editors, 
printers and proofreaders. Mr. Levitas is in- 
structor of printing and typography in the 
public schools of New York, and author of 
several text books on typography and printing, 
and he has produced a work, in Editorial Eng- 
lish, which will be of great assistance in rais- 
ing the standards of puncuation and typog- 
raphy. 

The book hundred 
pages and its chief divisions deal with punctua- 


embraces over three 
tion: marks of reference and accents; capitali- 
zation: division of words; abbreviations and 
contractions; compounding; English in modern 
tvpography; orthography; synonyms and an- 
proofreading; copy-edit- 


tonyms ;: hom MNVMS 


ing; relationship of words and lines; computa- 
tions of space: the details of reference-works ; 
rules of the Geographic Board; the structure 
of the book; indexing; the typography of a 
book, and the construction of the magazine. 

The distinctive features of the book are its 
practicality and its simplicity. It is severely 
practical and unnecessary discussion, 
but includes as many illustrative examples as 
possible, these being given clearly and con- 
cisely. A ‘thorough explanation of the 
mechanics of the proofreader’s work is given, 
treating not only of the actual details of proof- 
reading itself, but also of the system and pro- 
cedure of the proof recom. Much of the data 
in the book will be of value to printers, as 
well as to all others who have to do with 
the preparation of printed matter. 

Editorial English meets a distinct need 
among authors, editors, printers and _ proof- 
readers and will undoubtedly be of great serv- 
ice to people engaged in those lines of work. 
The price of this useful work is $2.50 per 


copy. 
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VIEWS OF.AN OUTSIDER 
Sees Change in Public’s View of Life 
Insurance 


In an address last week before the Insurance 
Federation of Pennsylvania, E. A. Hirschman, 
secretary of the York (Pa.) Chamber of 
Commerce, gave some interesting views of the 
public’s slant on life insurance. A few para- 
graphs from his address follow: 


The public’s estimate of the life insurance 
salsman has not always been what it is at 
present. It is less than a generation ago that 
the man who sold insurance was not at all 
highly regarded as a rule, the reason for it be- 
ing that it was a line of very easy resistance 
to get into. The business required no invest- 
ment. There was no license necessary. New 
companies were anxious to be_ represented. 
This all led men of little character and stabil- 
ity to become so-called life insurance agents. 
It seemed that all that was required of an agent 
was a fluent tongue and an inborn resistance to 
rebuffs. So many men of this character made 
connections with life insurance companies that 
the character of these agents stamped the entire 
profession in the public mind. 

In the beginning also the nature of the busi- 
ness was misunderstood. The general public 
did not understand the principles behind life in- 
surance. In my own boyhood I can well re- 
call the older people of my acquaintance who 
absolutely refused to have anything to do with 
life insurance. They considered it gambling 
against one’s life, that the company bet you 
that you would not die before a certain time 
and you bet that you would die and thus get 
the advantage of them. Connected with this 
msconception there arose the abuses of life in- 
surance companies. This added to the already 
bad flavor which the public had. To remedy 
these evils gradually state regulation of insur- 
ance companies commenced to remove the 
abuses. Slowly the development of scientific 
actuarial principles broke down the gambling 
conception on the part of the public. It was 
gradually being discovered that these prin- 
ciples took it out of the field of chance, and 
as far as the company was concerned, it was 
on a safe and sane and not a gambling basis. 
Large emphasis was being increasingly made 
on the investment feature of insurance in addi- 
tion to the protection idea. All ‘this slowly 
brought the public to form a different opinion 
concerning the business as a whole. 

The character of the agents, however, seemed 
the last to change. The so-called profession 
was still the same easy road to a_ possible 
chance to make a living. Everyone of us has 
friends who have written a bit of insurance 
possibly only to get a discount on their own. 
Many men went into it until something better 
would turn up, not unlike the girl who teaches 
school hoping to tide over the period until she 
can get a strangle-hold on possibly not a bet- 
ter, but maybe a life-time job. 

It is only comparatively recently that the 
public has been accepting the notion that the 
life insurance business is a profession with an 
ethical code that offers a man a life-long job 
of dignity if he has the right sort of stuff in 
him to make it a success. 

A movement in Pennsylvania, through the 
Insurance Federation, to examjne and license 
salesmen is putting the word “profession” into 
the public’s mouth. No man ought to be better 
educated in his line than the life insurance 
salesman, for more buyers know less about his 
product than almost any other. 

Policies are getting more complicated every 
day. To understand them and interpret them 
intelligently requires no mean ability, and not 
to misinterpret and exaggerate them, when 
conditions so easily permit, calls for an ethical 
nature and character standards above the ordi- 
nary. 
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30,000 boys and girls, 


A. Play and Preparation. 


T 
INTER-SOUTHERN LIFE 


In 18th Year—Over $100,000,000 in Force. 





RUSSELL HERRMAN CONWELL 
In his famous lecture “Acres of Diamonds” 


Delivered some 6,500 times, and which earned for him more than $5,000,000 and paid for the education of over 


Says: ‘‘Wherever there is a Need there is a Fortune.”’ 


There is a need for $500,000,000,000 more of life insurance in the United States of America, based upon the 
estimated economic value of a human life being $5800, and the total life insurance in force only $40,000,000,000. 


“The Field is Ripe unto Harvest.” 


The definition of a fortune is ‘That which befalls or is to befall one in life as a result of an undertaking, or a course 
of action, such as a competency, possessions, wealth, estate.” 
The average human life is naturally divided into three periods: 


Earning and Power to Achieve. 


C. Retirement—Voluntary or Forced. 
To those in the Earning and Power period of life 


e 
INSURANCE COMPANY 
LOUISVILLE, KY. 
Offers a Fortune as above defined, through its 


INCOME PERPETUATION, ESTATE BUILDING and GROUP PLANS 


INTER-SOUTHERN LIFE INSURANCE COMPANY 
LOUISVILLE, KY. 


Clean—Strong—Progressive 


Opportunities for Good Agents in Ten States. 
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“Eliminate waste to 
assure abundance” 


—COOLIDGE 


N President Coolidge’s inaugural address, every 

life insurance man must have recognized in his 
appeal for economy and conservation, the very 
sentiments underlying the whole structure of Life 
Insurance. 
Life Insurance provides the best method for the 
carrying out of his plea for thrift. 
The Northwestern National Life is a strong 
mutual legal reserve company supplying a wide 
range of insurance service to meet every demand. 
Opportunities for direct agency contracts are open 
in Southern Indiana, Southern Illinois, Missouri, 
Kansas, Arkansas, Utah, Pennsylvania, Eastern 
Tennessee, Louisiana and Virginia. 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


MINNEAPOLIS 
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Insurance Exchange 
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Cut Premiums--Not Rates 


Two-thirds U. S. auto popu- 
lation is yet to be insured 


The way to get this business is to show the auto- 


mobile owners how to save money. 


READ: 
“CUTTING THE COST OF AUTO 


INSURANCE IN HALP” 


By HERMAN A. BAYERN 
specialist in automobile insurance 


It tells the whole story.............. $1.00 


Discount in quantities: The head of one of 
the largest airbrake companies in the United 
States read the book and called unsolicited 
on the broker whose name was printed on the 
cover. ‘The commission paid for the books. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
NEW YORK 














populat 
years 
son tite 
seventy 
an unt 
Jem iS 
particu 
are rey 
1923 W 
Detrot 
for Ne 
the Ne 
the Pe 
20.5: t! 
14.1 te 
crease 
Spring 
interes 
Spring 
field, 
popula’ 
popula’ 
was a 
Cincin 
to I5.. 
Jackso 
Ky., f1 
38.7 to 
Washi 
out an 
no de! 
vanced 
provin 
worse 
The 
experi 
Comps 
turns | 
per 10 
tration 
questic 
true Ss! 
lation. 
Rec 
doubt 
tal cas 
conspi 
hovs ¥ 
merely 
alty ia) 
other 


the cr 


defens 
have : 
no ler 
soci +a 
those 

wealt! 
tion « 
public 








Sday 


| 











1925 


May 21, 


Homicide Record for 1924 
(Concluded from page 4) 
population for each of the cities for the two 


years 1923-24. fro i 
soit that the rate incr sased in forty-four of the 
which may be accepted as 


It appears from this compari- 


seventy-two cities, 
an unmistakable indication that the crime prob- 
lem is general throughout the country and not 
particularly localized. Suggestive increases 
are reported for Chicago, where the rate for 
1923 was 13.6 and for 1924 17.5. The rate for 
Detroit increased from 15.2 to 17.1; the rate 
for New Orleans increased from 29.9 to 32.5; 
the New York rate increased from 5.2 to 6.4; 
the Petersburg. Va., rate increased from 9.0 to 
for Pueblo, Col., increased from 


20.5: the rat 
the rate for Savannah, Ga., in- 


14.1 to 25.2; 
creased from 21.2 to 24.0, and the rate for 
Springfield, Il. increased from 8.1 to 12.7. An 
interesting contrast may be drawn between the 
Springfield, Ill, rate of 12.7 and the Spring- 
feld, Mass.. rate of 2.7. The former has a 
population of only 63,000, while the latter has a 
population ot 148,000. Cities in which there 
was a marked decrease of local significance are 
Cincinnati, where the rate declined from 18.1 
to 15.3; Columbus, Ohio, from 15.6 to 88; 
Jacksonville, Fla., from 61.7 to 58.8; Louisville, 
Ky., from 35.6 to 25.0; Nashville, Tenn., from 
38.7 to 36.0; St. Louis, Mo., from 26.1 to 21.7; 
Washington, D. C., from 15.4 to 11.1. With- 
out an extended examination of all the facts, 
no definite conclusion, of course, can be ad- 
vanced as to why the conditions should be im- 
proving in some cities while growing decidedly 
worse in others. 

The foregoing results are opposed to the 
experience of the Metropolitan Insurance 
Company, which for its insured population re- 
turns a decreasing rate of homicides from 7.3 
per 100,0C0 in 1923 to 7.2 in 1924. The regis- 
tration returns for our large cities are without 
question a more trustworthy indication of the 
true state of facts concerning the whole popu- 
lation. 

Recent murder trials leave no room for 
doubt that our judicial administration in capi- 
tal cases is not what it should be. The most 
conspicuous case of the year is that of the two 
hoys who killed an inoffending child in Chicago 
merely for a thrill and escaped the death pen- 
alty on a pretense of their youth, rather an- 
other illustration that great wealth does protect 
the criminal, while those of lesser status pay 


the full penalty of the law. The insanity plea 
‘hich is heing advanced to an increasing extent 
has practically very little for its justification. 
In theory, it may safely be asserted that no 
murderer is entirely in his right mind, but if 
that theory is generally accepted all murderers 


should be treated alike. 





The insanity plea is 
heing cleverly used as a successful method of 
defense, particularly on the part of those who 
have great wealth at their disposal. Crime is 
no longer a matter of the lower clements of 
society, but 


thos 


reaches to an increasing extent 


who represent parasitical and predatory 
The Chapman case is another illustra- 
tion of the perversion of a murder trial into a 
The man fortunately was found 


wealth. 


public farce, 
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guilty, but it is by no means certain that he 
will have to suffer capital punishment. Every 
technicality is being made use of by lawyers 
who represent the criminal type and are a 
menace to society. In the Chapman case a de- 
plorable amount of publicity aroused public 
largely in favor of the prisoner. 


speaking, 


sentiment 


Broadly from the public’s view, 


there is 
the victim, but invariably maudlin sentiment for 


seldom a genuine sympathy for 
the murderer and his crimes. 

A present Chicago case in which a man is 
accused of poisoning a number of people to 
acquire a heritage of great wealth is another 
illustration of trial by newspaper rather than 


by judge and jury. The criminals are drama- 


DEATHS FROM HOMICIDE IN 72 CITIES* 
1923 1924 








Number Death Number Death 
of Rate per of Rate per 
Deaths 100,000 Deaths 100,000 
Baltimore.......... 57 7.2 77 9.5+ 
a ee 2 0.2 a 8.1+ 
I bc 6440500 33 4.3 40 5.1+ 
Bridgeport........ 3 1.9 5 3.1+ 
Lo UC ere 1 1.4 1 1.4 
po eee ee 26 4.8 32 5.9+ 
Cambridge......... 1 0.9 3 2.7+ 
COMIIE ars sieeve oes 3 2.4 8 6.3+ 
CGN cciecae ices 389 13.6 509 17.5+ 
Cinteinmats. ....... «« 75 18.1 64 15.3 
Clevelaed. <6 6.06% 88 10.0 97 10.7+ 
Combs .:. 600.80 40 15.6 23 8.8 
CONCOIE. 6 5:6.6:055 60:5. zee way “Gees 
DMO a. 6:50 Fs op0- 35-8 5 3.0 6 3.5+ 
Mo SO ne 33 12.1 32 11.6 
a ms 15.2 211 17.1+ 
Hiizabeth. . <0... 6 5.8 6 5.7 
WAG ec eceeun i's 7 €.8 7 6.6 
i 8 eee 3 2.5 1 0.8 
Grand Rapids. . : 1 0.7 2 1.3+ 
Aare 7 4.6 4 2.6 
Pcie ectoe ees aes 2 3.4+ 
Holyoke....... : 1 1.6 2 3.3+ 
Indianapolis....... 29 8.5 40 11.4+ 
Jacksonville........ 64 61.7 63 58.8 
Jersey City. ........- 7 2.3 8 2.6+- 
Lawrence.......-.. 4 Ct ee ar rrr. 
PP ae eee 1 14.7 3 5.0+- 
Los Angeles........ 93 13.9 99 14.2+ 
LOUsvillé. <5... 85 35.6 60 25.0 
pe See 2 1 Be 3 2.6+ 
McKeesport....... 1 VS | 5 10.3+ 
Manchester...... 2 2.5 1 1.2 
Milwaukee.... 17 3.5 11 2.2 
Minneapolis. . . 24 5.9 29 6.9+ 
Mobile... «5.00. 16 25.3 14 8 
Nashville..... a 47 38.7 44 
ee eres 32 3 28 
New Bedford...... ey 2 
New Orleans....... 12 29 .9 133 
Newport... cess suse 3.2 2 
Newton....... Sine — feats wigs a Toe ies 
New Votes c<.6. 3's 308 5.2 387 6.4- 
Oahkisad....-.<ccus< 10 4.2 8 3.2 
VO cea mceware mere ie 5 7.24 
ere 5 3.6 3 2.1 
Petersburg......... 3 9.0 7 20.5+ 
Philadelphia....... 180 9.4 149 7.6 
yi, er 8&3 13.7 74 ol 
Portland, Me...... 1 1.4 4 4- 
Providence........ 12 4.9 8 3 
PG i wiseciaees 6 13.1 9 24 
QO 5 cn ct neeeis ae aka 1 84 
NGAGE. 6 0663 cae 4 3.6 6 5.3+ 
Rocheste? .......... } 1.2 11 3.3+ 
Seats cos «cc re ae 210 26.1 177 2) .4 
Sea bs.scioas eens 9 3.7 14 5.7 
Ss ic won acess rig Pr 1 2.4+ 
Sale Lake City..... 13 10.2 il 8.5 
San Diego. .....<.. 2 2 t 4.4 
San Francisco... . 33 6.1 14 8.04 
SM GRRSIEIN G50 eo 50: 19 21.2 22 24 .0+ 
SECAVUOE 6. 6 6as cence 2 1.4 6 £.2-4 
eer 20 5.8 29 8.2+ 
Somerville. rrew ] 1.0 5 ».O0+ 
Springfield, lll , ° S.1 s 12.4 
Springfield, Mass... 4 2.8 $ 2.7 
Spokane... } Ss 7.6 7 6.6 
Syracuse. < ..6 ic <s 6 3.3 S 4. 3+ 
Tacoma } 3.9 } 2.9 
Trenton rrr s 6.5 11 S.0+ 
Washington, D.C.. 73 15.4 d4 EE) 
TOA sie ciintccn Gapoee 9.4 2,764 10.0 
The rate during 1924 increased in forty-four out 
of the seventy-two cities over the rate of 192: 


tized by the newspapers, while the crime itself 
is obscured and soon forgotten. A conspicuous 
illustration is the ‘Lone Wolf” case of Boston, 
which has fortunately ended in a conviction of 
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INDUSTRIAL INSURANCE SECTION 


PRUDENTIAL ITEMS 


Death of C. R. Showalter, Veteran 
Superintendent 


MANY ADVANCEMENTS ANNOUNCED 
Two New Districts Created—Additions to 
Old Guard 
One of the veteran superintendents of the 
Prudential Insurance Company of America, 
Newark, Clyde R. Showalter, a man who dur- 
ing the past twenty-three years has directed 
the operations of field staffs in Chicago, Den- 
ver, Milwaukee, St. Joseph, Mo., Muncie, Ind., 
and Canton, Ohio, died recently at Oakland, 
Cal., where he had been superintendent since 
January of 1916. Mr. Showalter was but 56 
years of age and died after a brief illness. 
Ife became a member of the Prudential Field 


(Concluded on next pagey 





imprisonment for life, although this case does 
not involve a question of murder. 

The outstanding facts of the situation are the 
ease with which it is possible to obtain pistols 
or other murderous weapons on the one hand, 
and deathly poisons on the other. Both these 
matters demand most urgent and prompt consid- 
eration on the part of the authorities. The poi- 
son evil is becoming as serious as that of the 
revolver. Cheap magazines everywhere are ad- 
vertising revolvers by mail which can be had 
from $6.45 to $22.50, guaranteed “to shoot to 
kill.’ That they are largely bought for that 
purpose does not admit of a question of doubt. 
That those who sell such weapons through the 
mails are guilty of aiding potential knaves is 
the conclusion that the facts justify. Poison can 
be bought everywhere for alleged purposes of 
insect extermination or otherwise, and in large 
quantities. In a Chicago case a woman had 
bought enough poison to kill a dozen families 
on the alleged plea of spraying plants. If such 
functions are they should be per- 
formed by a person known to the authorities 
for proper performance of 


necessary 


and under bond 
duty. There is no more justification for selling 
poison to private persons for alleged purposes 
of insect or vermin destruction than there is 
for the sale of pistols to those who cannot sat- 
isfy the authorities that they should be allowed 
to carry dangerous weapons. 

The whole question of murder has important 
insurance bearings, for insurance companies 
pay many: claims on the lives of murdered per- 
for the fact of murder would 
many 


sons which but 
have continued 
Insurance companies have, therefore, a 


to pay premiums for 
years. 
vital interest in the murder question, and it is 
they above all others who should encourage a 
nationwide but thoroughly competent and im- 
partial study of the whole problem. Local crime 
commissions are useful, but they do not go to 
the root of the evil as a national question. Until 
there is a Federal system of judicial statistics 
on the one hand, and a more thorough analysis 
of the mortality facts on the other, we shall be 
wanting the information that we are most in 
need of. 








Prudential Items 
(Concluded from previous tage) 


Force in 1898, and since 1902 has served as 


superintendent. He was greatly respected and 
admired, and throughout his whole connection 
with the Prudential never failed to show a 
large personal production. 

During the latter part of April two new dis- 
tricts were created, one at Woodbury, N. J., 
which is operated from the Camden No. 2 
district, in charge of Samuel G. Zaun, the 
other, at Uniontown, Pa. The latter, which 
is under the management of Superintendent P. 
Carroll, is now leading Division E on a basis 
of industrial actual increase per man, collec- 
tion and advance payment percentages. 


In the past few weeks a great many promo- 
tions and honorable mentions have been made 
as the culmination of good records and achieve- 
ments in the field. Among those so men- 
tioned are: Edward F. Smith, assistant. su- 
perintendent of McKeesport, Pa., received a 
diamond locket, emblematic of twenty years of 
loyal and faithful service. A production cam- 
paign was held in his honor, and to requite it, 
Mr. Smith gave a banquet for his assistants 
and personal staff: W. FE. Eckelmeyer, of the 
Cleveland No. 2 district, to assistant superin- 
tendent of own district; Grover J. Peart, as- 
sistant superintendent of the Toledo No. 2 dis- 
trict, honored as one of the 1925 leaders in 
industrial and ordinary; Lane G. Flora. agent 
of the Kansas City, Kansas, district, honor- 


THE SPECTATOR 


able mention for ordinary; N. D. Estes, agent 
of the Waterloo, Iowa, district, honorable 
mention for the production of industrial and 
ordinary; Jack O. Powell, of the Nashville, 
Tenn., district, to assistant superintendent of 
own district; W. R. Phillips and Earl C. 
Brown, of the New Orleans, La., district, to 
assistant superintendents of own district; 
Robert R. Rooney, agent of the Memphis, 
Tenn., district, honorable mention for produc- 
tion of ordinary busines in one week, equal to 
that of average agent for the entire fiscal 
year. 

It is certainly a reflection of credit upon a 
life insurance company when it can report as 
many additions to its old guard as the Pruden- 
tial has during the past few weeks. Among 
those admitted are: George Moore, inspector, 
to class B; Maurice Cooper, assistant of the 
Duluth, Minn., to class B; Vincent Budzyn- 
ski, of the Detroit No. 2 district, to class B; 
L. A. Denny, of the Minneapolis, Minn., No. 2 
district, to class B; F. B. Lewis, agent of the 
Elmira, N. Y., district, to class D; F. Lock- 
wood, agent of the Watertown, N. Y., district, 
to class C; P. F. Barber, agent of the Niagara 
Falls, N. Y., district, to class B; E. C. Knapp, 
agent of the Auburn, N. Y., district, to class 
B; H. M. King, agent of the Binghamton, 
N. Y., district, to class A; L. A. McMahon, 
agent of the Elmira, N. Y., district, to class 
A; A. L. Shay, agent of the Ithaca, N. Y., dis- 
trict, to class A; C. L. Creighton, agent of the 
Elmira, N. Y., district, to class A. 
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INDUSTRIAL INSURANCE SECTION 


Two Branches of the Business 

The industrial life man certainly occupies ay 
enviable position in life insurance salesmay. 
ship from the fact that he is in a position tp 
supply all the needs of the entire family wi, 
ample life insurance protection. 

He, in the industrial branch of the business 
can supply small policies for the immediate 
care of the needs when death invades the home 
and in the ordinary branch he can perpetuate 
the earning power of the bread-winner with 
definite and guaranteed estate to care {fo 
dependents or for old age. 

Many agents do not fully realize the grea 
advantage they have over the life man who 
can write ordinary only and is dependent on 
a limited line of prospects. All the people in 
the community in which he operates are the 
industrial man’s prospects. He can write all 
the family either industrial or ordinary to fi 
the needs and demands. To make the most oj 
cne’s agency it is absolutely necessary that one 
make use of all the possibilities of both 
branches of the business. The agent is in the 
business to make the greatest possible success, 
and in order to do this he must make a big 
joint record which in turn will assure hima 
good income. 

It would be a splendid thing for every agent 
to analyze his business—know just how much 
he is making and then to begin to plan to 


double his present income by developing him- 


self for an intensive use of the ordinary branch 
of the business—The Banner. 








TEE GLOBE MUTUAL LIFE 


INSURANCE COMPANY 
OF CHICAGO, ILLINOIS 


HARPER’S LIFE INSURANCE LIBRARY 
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AVERAGE GAIN 


To which have been added 


It is the last word in 





PROGRESS OF THE GLOBE 


RESULTS FOR 1924 OVER LAST FIVE YEARS 


GAIN IN INTEREST INCOME.......... 
oe 6: ae 
ei eos!) ae 
GAIN IN INSURANCE IN FORCE...... 
OVER LAST FIVE 
I a0 ck ia eek eco Hy wl rota dacs Ser 


382 PER CENT 
319 PER CENT 


220 PER CENT 


The above figures are the results of the highest grade of 
service to policyholders and representatives. 


CLAIMS PAID BY TELEGRAPH 


CLAIMS ADJUSTED BY RADIO 


ce VIiCg 


T. F. BARRY, Pres., Gen. Mgr. and Founder. 


livered, 


95 PER CENT Price, $1.00. 


85 PER CENT 


Underwriting as a Career—By Edward A. Woods, President Edward 
A, Woods Co., General Agents, Equitable Life Assur. Society; Ex-Presi- 
dent National Association of Life Underwriters. 


Analyzing Life Situations for Insurance Needs—By Griffin M. Love- 
lace, Director, Life Insurance Training Course, New York University. 
Price, $2.40 Delivered. 


The Psychology of Selling Life I nsurance—By Dr. E. K. Strong, Jc 
School of Life Insurance Salesmanship, Carnegie Institute of Technology 
Price, $4.25 Delivered. 


Selling Lue nsurance—By Dr. John A. Stevenson, Second Vice-President, 
Equitable Life Assurance Society; Formerly Director School of Life 
Insurance Salesmanship. 


Meeting Objections—By Dr. John A. Stevenson. 
The House oi rrotection—By Griffin M. Lovelace. Price, $1.60 De- 


Life Insurance Underwriting—A standard course embracing nine buok , 
lets, comprising reading assignments for United Y. M. C. A. Schools 


Principles of Life Insurance—By Griffin M. Lovelace. 


Inheritance Tax—By]Franklin W. Ganse. 


$2.35. 


Price, $3.75 Delivered. 
Price, $1.60 Delivered 


IN PREPARATION 





SEND FOR NEW HARPER BOOK 





The latest is 





CONSTRUCTIVE SALESMANSHIP 
By Dr. Joh. A. Stevenson 

‘Keen as the edge of a sharp knife.© It goes straight to 
the heart of things and places before the salesman the very 
life principle of his business. 
from this most fascinating book, but the best way for the 
reader is to buy the book. He will read it as if it were a 
‘Dest seller’ as it may well become.’’—Insurance. 


One would like to quote freely 





PRICE $3.00 
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Sixty-one years ago, 
The Travelers intro- 
duced Accident in- 
surance into this coun- 
try; two years later 
it initiated Non-Par- 
ticipating Life; and in 
1889, Liability. In these 
and most of their sub- 
sidiary lines, it now 
leads the world. 











BON. 
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On October 25, 1924, 
The Travelers Fire In- 
surance Company com- 
menced business—a 
business which is au- 
gured a success in keep- 
ing with that of The 


| ‘s) Travelers Insurance 
os Company and The 


“J TRAVEL eine Indemnity 


‘(OHEREVER there has appeared room for a better, more economical, more stable service 


in insurance, The Travelers has expanded to render that service. 


And Travelers agents, following the same ideals of service, have increased their useful- 
ness and their prosperity in the same measure as their Company 


To the agent or client who sees successful insurance service only in specialization or in 
multitudinous companies, the leadership of The Travelers in many lines furnishes evidence 
of the existing appreciation for a complete insurance service through one institution— 


the largest multiple-line insurance organization in the world 





THE TRAVELERS, HARTFORD, CONNECTICUT 


L. F. BUTLER, President 


THE TRAVELERS INSURANCE COMPANY — THE TRAVELERS INDEMNITY COMPANY — THE TRAVELERS FIRE INSURANCE COMPANY 











Life, Accident, Liability, Health, Automobile, Steam Boiler, Compensation, Group, Burglary, Plate Glass, Aircraft, Machinery, Fire, Inland Marvine 
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Non Assessable Policies 
SUBSTANTIAL SAVING 





Keystone Indemnity 
Exchange 


Insuring all classes of Automobiles for 


FIRE, THEFT, COLLISION, PROPERTY 
DAMAGE and PERSONAL 
LIABILITY 


| 





Keystone Indemnity 
Company 


Attorney-in-fact 





R. A. CHASE 
President 


Otis Building 
PHILADELPHIA, PA. 


Special Representatives desired in Pennsylvania and Maryland 

















‘“THE LIFE INSURANCE BUSINESS” 
Under the above title, Minor Morton, vice president and agency manager of a well-known lifeinsurance 
eompany, has written a booklet of which the purpose is to demonstrate the desirability of capable men 
adopting Life Insurance as an Avocation. 
STRONG ARGUMENTS ARE CONVINCINGLY PRESENTED 


Every life insurance company and general agency needs this booklet. PRICES: Single copy, 15cents; 
100 copies, $6.00; 500 copies, $20.00; 1000 copies, $35.00; 5000 copies, $150.00; 10,000 copies, $250.00. 


THE SPECTATOR COMPANY 
Chicago Office 135 William Street 
Insurance Exchange New York 


for IN DIANA 


GENERAL AGENTS and 
DISTRICT AGENTS 











APPLY 


COMMONWEALTH LIFE INSURANCE C0. 
LOUISVILLE, KY. 











a 


MORE THAN 50% 


of the business written by some of our larger 
agencies is a direct result of the Fidelity leag 
service. Our agents interview interested pros- 
pects—people who have written the Head 
Office for information. 

Fidelity is a low-net-cost company operat- 
ing in 40 states. Full level net premium re. 
serve basis. Over quarter of a billion in- 
surance in force. Faithfully serving insurers 
since 1878. 


Fidelity Mutual Life 
INSURANCE COMPANY, PHILA. 
WALTER Le MAR TALBOT, President 


Al Few Agency Openings for the Right ACen 











Pan-American Service Includes 


Educational Course 
Individual Sales Planning 
Aid in Organization and Business Building 


Unexcelled Policies—Life, Group, Accident and 
Health 


We have a few General Agency openings for men not 
presently attached. 


Address 


E. G. Simmens, Vice President and General Manager 


Pan-American Life Insurance Co. 
NEW ORLEANS, U. S. A. 
Crawford H. Ellis, President 














PUBLICATIONS OF C. & E. LAYTON 


The undersigned are sole agents in the United States for the old estab- 
lished publishing house of Charlies & Edwin Layten of London, England 
whese aa list of publicaGiens on fire, life, marine and other branches of 
insurance embrace the most valuable and standard treatises on these sub- 


ye Sunp Ten Cunt Stamp ror CATALOGUE. 


THE SPECTATOR COMPANY 
135 WILLIAM STREET, NEW YORK 











THE 


Boston Mutual Life Insurance 
Company 


“The Company of the 


77 Kilby Street “7%,Company of ¢ — BOSTON, MASS. 


ms GERTON, President E. C. MANSFIELD Sec’y & Treas. 

dicen ROBERT KING, Supt. of Agencies , 

A corporation organized and operating under the Insurance laws of 

Massachusetts. All desirable forms,of up-to-date contracts issued 
CORRESPONDENCE SOLICITED 


Boston Mutual Contracts in their wording are perfectly simple and theis 
benefits SIMPLY PERFECT. 








The Colonial Life Insurance Company of America 
Whole Life, Limited Payment 


NEW & Endowment a 
ORDINARY; High Values ITS OWN 


i AGENCY 
peng 00 and Novel Features AGENCY 


Which with especially favorable Industrial Contracts 
Give Agents unsurpassed money-making opportunities 
E. J. HEPPENHEIMER, President 
Gee. T. Smith, Vice-President Dunbar Johnston, Secretary 


Chas. F. Nettleship, 2nd Vice-President S. R. Drown, Asst. Sec’y 
and Asst. Treasurer. 


HOME OFFICE—JERSEY CITY, N. J. 


POLICIES 
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: the Big Depositors 
™ | ae largest depositor in 
d many banks of our terri- 
tory is The Farmers and Bank- 
’ ers Life. 
4 The premiums from your 
territory are banked locally. 
3 “Sey. Rey » ‘ F We make our investments in 
vs the territory we serve. 

Z A connection with us means 
> \ wy another business for your com- 
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/ \ Write for information 
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= a Se Lif I Lo 
Fit lew ife Insurance mpany 
H. &. Lindsley 
PRESIDENT 
Frank B. Jacobshagen Ransom Stephens 
SECRETARY EDUCATIONAL DIRECTOR 
J. G. Cutler Clayton Mammel 
FIELD SUPERVISOR TAXATION COUNSELOR 


WICHITA, KANSAS 























: TEXAS 


AGENCIES OPEN 
RESOURCES 


= Over One Million Dollars 

| OUTSTANDING INSURANCE 
Over Twelve Mullion Dollars 
= For particulars write 

| 


THE WESTERN NATIONAL LIFE INSURANCE CO. 


P. O. Box 2131, Denver, Colorado 


Note: During the 12 years we have been in business we have never contested a 
death claim nor have we ever lost a dollar on any investment. No past due interest 
December 3lst, 1923. 




















THE SPECTATOR 




















OPPORTUNITY BECKONS 


The life insurance business offers an unlimited field of achievement for men of ambition and determination, 
If you contemplate life insurance underwriting as a career get in touch with this growing company and grow 


with us. 


THE WESTERN AND SOUTHERN LIFE INSURANCE (CO. 


HOME OFFICE: CINCINNATI, OHIO 
W. J. WILLIAMS, President 
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General ecident 


FIRE AND LIFE 














FREDERICK RICHA.2DSON, United States Manager 


PHILADELPHIA 


7 ASSURANCE CORPORATION. Ls 


GENERAL BUILDING, 4th & WALNUT STS. 
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CEDAR RAPIDS 
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CONTRACT 
TERRITORY 


GOO COMPANY] 


FOR GOOD MEN 


CGBRobbins, Pres. CB Svaboda, Secy 
| HOME OFFICE: CEDAR RAPIDS, IOWA 

















YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 


Address P. L. care of THE SPECTATOR, Box 1117, 
New York City. 








THE LONDON & LANCASHIRE 


| INSURANCE COMPANY, Ltd. 








bad a = OF LONDON, ENGLAND 
Re) hole), 7 
LANCASHIRE \& 
INSURANCE CO. New York Department: 
LTD: 





57 and 59 William Street 


A. G. McILWAINE, Jr., Manager 


























we want MEN in 


—men who are con- 








genial— OHIO 

— are trust- INDIANA 

—men who are self- KENTUCKY 
confident — . MICHIGAN 
——' WEST VIRGINIA 
—men who are morally PENNSYLVANIA 
———— m - * TEXAS 

a re finan oO ie— 

—men who yore a Prope wnene a ent ees 
—men who are sold on life insurance 

Protection— 

—men who are open to Partnership- 





basis eo 


Tell it all in the 
first letter-Time 
is Money. 






LIFE HEALTH DENT 

THE OHIO STATE LIFE INSURANCE COMPANY 
Columbus, Ohio 

Sub-Standard 








Standard Super-Standard 























Cathedral Builders 


Each is a cathedra! builder—whether he be architect, master mason, or 
apprentice helper. And each is therefore entitled to respect. 

In the institution of life insurance every man and woman, in Field or in 
Home Office, is a builder in the great temple of life. E ach is therefore 
entitled to respect. 


And in this organization the man or woman whose production is small 


is held in the same fraternity as the man or woman whose figures are in the 
million provided only that conscience, loyalty, and industry animate the 
work. 

We have rovm for men and women of high ideuls, who believe that life 
insurance is one of the supreme forms of social service. 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 
Organised 1847 














Full Home Office co-operation enables our agents to 
succeed. 
Desirable territory open to men of ability. 


ASSETS OVER SEVEN MILLIONS 
INSURANCE IN FORCE OVER FIFTY-FIVE MILLIONS 


The Capitol Life Insurance Company 
CLARENCE J. DALY, President. DENVER, COLORADO 














quarterly. Covers every disease and every accident. 


AGENTS WANTED 


To sell an unrestricted Accident and Health policy costing $12.0 
Liberal com- 


mission paid to live producers. 


GREAT NORTHERN LIFE INS. CO. 





- G. ROYER, P Westminster Blds 
- O. PAULEY, Sec? ve: & Treas. CHICAGO, ILL. 
a 











THE CHILD’S 20-PAY LIFE OPTIONAL ENDOWMENT 
POLICY OF THE 


GREAT REPUBLIC LIFE INSURANCE COMPANY 


Protects both the child and its parents and includes waiver of 
premium in event of permanent total disability of the father, 
who is the beneficiary. Agents are enthusiastic over its won- 
derful selling features. If you are interested, write for copy 

of ‘“‘Making Dreams of Your Children’s Future Come True,’ 
and our attractive proposition to agents. 


J. R. RAILEY, Manager, E. L. BLACK, State Manager, 

Southwestern Department, P. O. Box 299, 

401-2 Mercantile Bank Bldg. Newport, Arkansas 
Dallas, Texas. 


W. H. SAVAGE, Vice-President, Los Angeles, California. 
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